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The Essential Terms of Peace 


An Address to the United States Senate by the Floor Leader 
of the Minority 


By HENRY CABOT LODGE 


United States Senator from 


spiriting, nothing could give greater confi- 

dence to our Allies and to the country, than 
the earnest desire and complete readiness of Con- 
gress to pass this new draft bill, for thereby is 
shown the determination of the representatives of 
the people in both branches to put the largest pos- 
sible number of men in France at the earliest pos- 
sible moment in order to win a complete victory 
without delay. The Senate, indeed, was eager to 
pass an enlarged draft law last June, and I cannot 
but think that it is to be regretted that the Secretary 
of War at that time stopped any action by Congress 
for reasons which have never been made very clear. 
The opposition of the Secretary being now with- 
drawn, this bill will quickly pass. Much precious 
time has been lost, but I have no doubt that every 
exertion will now be made to carry through the new 
registration as rapidly as possible. 

This is a great measure of preparation, and ex- 
presses, I am sure, the feeling of the American peo- 
ple in regard to the prosecution of the war. The 
weight of the United States is already turning the 
scales which so long have hung in doubtful balance. 
That weight must be increased in every possible 
way. A great victory has been won in the Marne 
salient, in which American troops took a large and 
most important part. That victory has been con- 
tinued in the advance of the British, French and 
American troops from Amiens. We have every 
right to rejoice over what has been accomplished. 
We also have a right to feel the deepest pride in the 
splendid achievements of the American soldiers. 
During the great German drive, which began in 
March, the clouds hung low and dark, but if hopes 
were dimmed our faith in the ultimate result, I 
believe, never wavered. An undue pessimism then 
would have been harmful in a high degree, and an 
uncalculating optimism now would be almost equally 
mistaken. 

Great victories have been won. The reasons for 
those victories I believe to be two—the appearance 
of American troops in large numbers on the fighting 
line and the unity of command. From nothing have 
the Allies suffered so much as from the lack of 
unity of command, and our Administration is enti- 
tled to high praise for having cordially joined in 
putting all the armies on the western front under 
the command of Marshal Foch. In military oper- 
ations nothing can be worse than divided counsels 
and independent commands, even if each commander 
is a man of the highest ability. For military suc- 
cess there must be one man and one mind to make 
the final decision. That has been a great element 
of strength to the Germans. The fact of this unity 
of command which we and our Allies have at last 
attained has been felt from one end of the western 
front to the other. 


The Effect Produced by American Troops 


M: PRESIDENT, nothing could be more in- 


The other reason for success was the appearance, 
as I have said, of the American troops in the fight- 
ing line. It was not to be found in their numbers 
alone, although those were large and of the highest 
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‘importance; it was in their quality. Our soldiers 


had necessarily but little experience in the long and 
bitter defensive warfare carried on by the Allies 
for the last four years, but they brought something 
quite as important, as vital even as that experience. 
They were picked men, of the finest physical and 
mental quality, never war-worn nor weary. They 
had not suffered from the miseries of hope de- 
ferred, from the discouragement which follows great 
deeds that bring no final result. Their spirit was 
at its highest. In one word, they were the best 
shock troops in Europe, for the shock troops of Eng- 
land and France and Italy, of Germany and Austria, 
had all been much more than decimated, and had lost 
to a degree the freshness of the first keen impulse. 

I can imagine the glow of satisfaction with which 
Marshal Foch put his new soldiers to the touch. In 
that supreme test he found that he had a weapon 
which combined the crushing power of the sword of 
Richard with the keenness of the scimitar of Saladin, 
and which had the perfect temper of both. He must 
have rejoiced mightily when he saw these American 
troops fling themselves upon the Germans and in 
many cases drive before them in headlong rout that 
famous infantry. Imagination, as Napoleon said, 
plays a great part in war, and the presence of these 
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new and gallant troops from the United States, 
and: the consciousness that thousands more were 
coming must have infused fresh spirit throughout 
the long line of fighting men and renewed the vigor 
and confidence of our brave and sorely tried Allies. 

But we must not misconceive the character of the 
victory, great as it has been, and the determination 
exhibited by the passage of this bill shows that we 
do not misconceive it. It was a victory of defense. 
It was a “victory of arrest,” as it is well defined by 
Mr. Frank Simonds in an admirable article which 
appeared on the 11th of August. The offensive has 
apparently passed into our hands, but the victory 
of attack, although begun, is still to be won. We 
shall win it, but it will be no easy task, and I am 
sure that the American people mean to carry it 
through to the bitter end and to an entire complete- 
ness. It therefore is of importance that we should 
have in our minds a clear definition of what that 
completeness and that end must be. We must face 
facts, and strive for a complete veracity of mind. 
We must know just what we mean to do, for know- 
ing what we mean to do is half the battle. 


Will Begin Poisonous Peace Propaganda 


The Germans, repulsed and losing, will undoubt- 
edly resort to their other weapon, which they have 
used more than once during this war with terrible 
effect. They will begin an insidious and poisonous 
peace propaganda. With this weapon they have suc- 
ceeded in disorganizing Russia, reducing that great 
country to a wreck, and removing it for the time 
being as a military factor. With the same weapon 
they brought about the Italian defeat on the Isonzo, 
which was the result of treachery and disintegrating 
propaganda and not of straight fighting, because the 
Italians, when unbetrayed, have shown since then 
at the Piave the finest fighting qualities, and have 
thrown Austria back in crushing defeat. It is 
the German propaganda which we shall be obliged to 
face in the ensuing months, and it therefore seems 
to me of the last importance to know exactly what 
we mean by peace. Generalities will not serve. It 
must be, it is commonly said—we have all said it— 
a just and righteous peace. But what is a just and 
righteous peace? What are the conditions that 
would make it so? What is the irreducible mini- 
mum? We intend to make the world safe for 
democracy, but what exactly do we mean by democ- 
racy? 

If we mean, as we undoubtedly do, the democracy 
of England, France, Italy and the United States, we 
can all understand it; but the Bolsheviki masquerade 
under the name of democracy, and the Bolsheviki, 
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by a combination of treachery, corruption and igno- 
rance, have reduced Russia to servitude under Ger- 
many and have engendered a form of democracy as 
dangerous to the world as the government of the 
Hohenzollerns. But assuming, as we do, when we 
say we must make the world safe for democracy, 
that we mean our own conception of democracy, how 
is it to be made safe? That, again, is a vague term 
which must be answered, and can only be answered 
by definition. We are fighting, and our Allies are 
fighting with us, for security, for independence, 
for the right of nations great and small to govern 
themselves in their own way; for organized races 
and peoples to have the opportunity to govern them- 
selves in independent states; for the sanctity and 
observance of treaties; for the general disarmament 
of nations. How are these things to be secured? 
The details are really far more important than the 
general propositions, in which we all agree. 


The Essential Terms of Peace 


Broadly speaking, there is only one way to obtain 
this security of the nations, this safety of democ- 
racy, this preservation of freedom and civilization, 
and that is by reducing Germany to a condition 
where by no possibility can she precipitate another 
war for universal conquest, with all its attendant 
horrors, upon an unoffending world. Again we are 
faced by details. How is this to be done? I see 
only one way in which it can be done, and I will 
enumerate the results, the hard facts, the essential 
conditions to which we must attain. 

Belgium must be restored. 

Alsace and Lorraine must be returned to France— 
unconditionally returned—not merely because sentiment 
and eternal justice demand it, but because the iron and 
coal of Lorraine must be forever taken from Germany. 

Italia Irredenta—all those areas where the Italian 
race is predominant, including Trieste—must go back to 
Italy. 

Serbia and Roumania must be established in their 
independence. 

Greece must be made secure. 

Most important of all, if we are to make the world 
safe in the way we mean it to be safe, the great Slav 
populations now under the Government of Austria— 
the Jugo-Slavs and the Czecho-Slovaks, who have been 
used to aid the Germans, whom they loathe—must be 
established as independent States, 

The Polish people must have an independent Poland. 

And we must have these independent States created 
so that they will stand across the pathway of Germany 
to the East. Nothing is more vital than this for a just, 
a righteous, and an enduring peace. 


(Concluded on page 57) 
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Senator Lodge Answers : 


“When Germany is Beaten to Her Knees and 
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Hardware Merchants Not Quitting 


Letters to Hardware Age Reflect Spirit 


some of their distributors were reporting that a large number of retail hardware mer- 


oe of the leading hardware manufacturers recently wrote HARDWARE AGE stating that 


chants were going out of business because their goods have been sold at old prices and 
the replacement prices were proving dangerously embarrassing. 

The editors of HARDWARE AGE promptly sent out the following letter to the wholesale hard- 
ware concerns of the United States and Canada. The letter was purposely composed so that if 
this condition prevailed the jobber would feel that the condition was national, and he would 
therefore feel little embarrassment and no disloyalty to his trade in telling about it. This was 


the letter: 


We are receiving a number of reports of small hardware 


dealers discontinuing business. 


Some of these concerns have said that this condition is brought 
about by their inability to replace stock which has been sold at 
prices affording them only a moderate profit on the original cost 
price, rather than the replacement value. 

We are writing the leading wholesale hardware concerns of the 
country for an expression of opinion on this subject, based upon 
conditions in territories they cover. We will greatly appreciate 


your advice on this subject. 


Very.cordially yours, 
HARDWARE AGE, 
Roy F. Soule, Editor. 


The replies show the most encouraging strength of the hardware business of North America 
at this time. Retail hardware merchants are not going out of business at an alarming degree. 
Stability is reflected. Good merchandising is in evidence. A solidly founded, well-conducted 
branch of our commercial activity is going forward. The following letters contain a note of 


encouraging strength: 


Easton, Pa., Sept. 3. 
Editor HARDWARE AGE: 

We have your inquiry letter in regard to small hard- 
ware dealers going out of business owing to inability 
to replace stocks, and having sold stocks on hand based 
on original cost instead of replacement costs. 

Our trade is principally with the smaller trade in 
small towns, many of whom are dealers in general mer- 
chandise, including hardware. We know of several 
who have been obliged to close and go out of business 
on account of drafting in the service, but none as yet 
for the other reason. 

Following the policy ourselves of adjusting our prices 
constantly, based on replenishing prices, we have tried 
to have our customers follow the same policy, which has 
acted to their benefit and to ours. We possibly have 
sold less goods, but they yield better returns. For years 
it was necessary to constantly lower selling prices owing 
to declines, and we believed it proper policy to follow 
the market on its upward trend, as at some time the 
readjustment to a lower level again will find us and 
those who have followed the same policy able to bear 
the loss which must follow. 

T. T. MILLER HARDWARE CO. 


Helped to Educate 


Shamokin, Pa., Sept. 3. 
Editor HARDWARE AGE: 

Replying to your letter of Aug. 31, we attribute the 
condition you refer to to many dealers fooling them- 
selves in the form of selling merchandise that they had 
in stock at what they figure a profit and later on find- 
ing themselves called upon to buy at even a greater 
price than they received retail to replace this mer- 
chandise. Naturally conditions of this kind will lead 
up to people going out of business whether they wish 
to or not. We have used many efforts to show trade 
in our region their folly in not keeping themselves 
posted and through being posted secure the benefit of 
a price that would net a profit on the cost of that par- 
ticular article at the time of making the sale. 

SANNER HARDWARE CO. 





Able to Secure Necessary Goods 


Greensboro, N. C., Sept. 2. 
Editor HARDWARE AGE: 

Replying to your favor of Aug. 31, I have had no 
report of any concerns in this country going out of 
business because of their inability to get goods. There 
is some shortage, particularly of heavy goods, but up 
to the present we have been able to secure what goods 
were necessary for supplying our trade. We have been 
careful in furnishing goods to supply them to only such 
houses as were using them for material improvement 
,and keeping up repairs in the country in general. This 
is, as you know, almost wholly a native American sec- 
tion of the country. There are no pro-German people 
here. The people of North Carolina will forego any- 
thing, deny themselves anything, give up anything, give 
anything and do anything that the Government re- 
quires, consequently we have had no complaints when 
we would cut down quantities the man would buy when 
he knows the Government requested us to do so. There 
is universal acquiescence in all the moves the Govern- 
ment is making. 

There is getting to be quite a shortage in farm labor, 
due to the withdrawal of men for the army, but prices 
are high, and what goods are being raised supply the 
people who are left with considerable money to spend. 
The new draft law, of course, will take more men, and 
we expect it to grow harder and harder from this time 
on. 
With regard to your second question as to the re- 
placement of goods at a price that will enable one to 
replace his stock at a small margin of profit on those 
that are sold, unless one is very wise he will find this 
difficult to do for however well one may endeavor to keep 
posted, prices are changing so frequently that it is 
almost an impossibility to know how to keep prices 
up-to-date so as to make them render a profit on the 
new goods that have to be purchased. I cannot but feel 
that the Government is making it a little hard on the 
business people, who when the war is over will find 
they will have to accept declines on the goods on their 
shelves, and when the profits, if there are.any, are 
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Business Because of War Conditions 


of “Sticking It Out” Despite Difficulties 


left in the business for the purpose of stabilizing and 
making the business really what it pretends to be when 
it is so heavily taxed, I don’t see how the trade is going 
to do other than be made to suffer pretty heavy losses 
when the changes take place and goods commence to 
settle again toward a normal price. But if Uncle Sam 
needs the money I, for one, am ready to accept his sug- 
gestion and to obey it to the very extent of my ability, 
and I believe this is practically true of all of North 
Carolina. 

Prices of all farm products are tremendously high. 
The man that is being hit hardest is the man who is on 
a salary, but there will not be many of those here very 
long because they will all be in the employ of the Gov- 
ernment and Uncle Sam will have to feed them, but we 
are going to win the war, and what else need we bother 
about ? ODELL HARDWARE CO., 

CHARLES H, IRELAND, President. 


Urges Selling Goods at Market Value 


New Haven, Conn., Aug. 30. 
Editor HARDWARE AGE: 

Replying to your letter of the 29th: We do not think 
that the conditions to which you refer prevail to any 
extent in our territory. So far as we know, only one 
hardware concern has discontinued business since the 
war began and we think that this concern sold out the 
stock and discontinued business because the owners 
made up their minds that they could make more money 
by doing this and discontinuing business, having quite 
a large stock bought considerably under the present 
market. If the concerns to which you refer sold their 
stock on the basis of the original cost price rather than 
replacement value it seems to us that it was their own 
fault. We have been urging our retailers to sell their 
goods at the market value at the time of sale and 
thereby fortify their finances to withstand the decline 
in prices which may occur when the war is over and is 
pretty sure to occur some time. 


THE BRONSON & TOWNSEND CO., 
By W. A. WATTs. 


“Not So in Our Territory” 
Kingston, N. Y., Sept. 4. 
Editor HARDWARE AGE: 

Replying to your inquiry of Aug. 31 regarding retail 
hardware dealers discontinuing business, we are happy 
to say that this is not so in our territory. Nearly all 
of our territory consists of small towns, and the stores 
carry a stock of general merchandise—very few strictly 
hardware. We think that there are a few more changes 
in the ownership than formerly, but in looking over our 
books we can only find one customer that has retired 
from business with no successor in the past two years. 

Of course, the total sales are running high, with a 
normal amount of tonnage. Collections are good, and 
we have no fault to find in our territory, which covers 
eastern New York. 

We have been persistent in our efforts (we believe, 
with some success) to have our customers sel] their 
goods at the market prices. J. T. JOHNSON. - 


Situation May Be Serious Before Spring 


Bessemer, Ala., Aug. 31. 
Editor HARDWARE AGE: 

Replying to yours of Aug. 28, we wish to say we know 
of no hardware dealers going out of business in this 
immediate territory, but have no doubt that some job- 
bers and retailers are going to be faced with a serious 
situation in regard to getting goods and labor before 
spring. We hope the unexpected will happen and the 
Government demands can be met without entailing a 
loss to either, for we are for the Government first and 
realize that its needs must be met regardless. 


LONG LEWIS HARDWARE CO. 
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Conditions Becoming Acute 


Charlotte, N. C., Sept. 2. 
Editor HARDWARE AGE: 

Replying to your favor of Aug. 31 will say that con- 
ditions are very acute in this section in regard to small 
hardware dealers, and, in fact, to the medium-sized 
jobber, and while we have heard of no extra amount of 
retail hardware people going out of the business, con- 
ditions look now as if there might be quite a few of 
them go out between now and the first of the year, if 
shipments do not improve. Yours truly, 

AMERICAN HARDWARE & EQUIPMENT CO. 


Sheet Metal Shops Go Out of Business 


Lynchburg, Va., Sept. 2. 
Editor HARDWARE AGE: 

Answering your letter of the 31st ult., regarding 
reports you have received to the effect that small hard- 
ware dealers were discontinuing business because of 
their inability to replace stock, we beg to advise that 
we have had no reports of this character from hard- 
ware merchants in our territory, but have found a great 
many sheet-metal shops have discontinued business for 
the duration of the war, and very properly placed their 
services at the command of the Government, in ship- 
yards and elsewhere, for the promotion of the Govern- 
ment’s interests. Yours truly, 

N. B. HANDY COMPANY, 
N. B. HANpy, President. 


No Unusual Number of Merchants Quitting 


Wilmington, Del., Aug. 30. 
Editor HARDWARE AGE: 

Replying to your circular letter of the 29th inst., 
would say that we have not noted any unusual number 
of small hardware dealers discontinuing business, and 
thus far we know of none of our customers who have 
discontinued for the cause mentioned. Yours very truly, 

CAPELLE HARDWARE CO., 
Per CHAS. R. KENWORTHY. 


Watch Changes on a Rising Market 


Hartford, Conn., Aug. 30. 
Editor HARDWARE AGE: 

In reply to your favor of the 29th, will say that any- 
one who persistently sells goods for less than the re- 
placement cost is automatically putting himself out of 
business. In these days the original cost has very 
little bearing on the question. On a rising market we 
keep close watch of the changes but on a falling market 
we are perhaps a little careless in regard to changes. 

THE TRACY, ROBINSON & WILLIAMS CoO. 


Some Up Against It 


Baltimore, Sept. 3. 
Editor HARDWARE AGE: 

We have heard of a number of hardware stores which 
are up against it so hard that they do not know whether 
to close out or not. This condition, they tell us, was 
brought forward on account of the high income tax of 
last year, which took all of their working capital. Our 
personal experience has been the great trouble we have 
had is to get the mill to replace the tonnage previously 
sold. In fact, it seems impossible to get any tonnage at 
all. Personally we have no idea of closing out, but it 
is taking all of our energy to get any replacement 
stock. 

ADDISON CLARKE & BRO. 
Condition Threatens 
Louisville, Ky., Sept. 3. 
Editor HARDWARE AGE: 

Up to this time we had not heard of any retail hard- 
ware dealers discontinuing business on account of in- 
ability to replace stock, but we think this condition 
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threatens the country, undoubtedly, and we are frank 
to confess we don’t know where to look for relief. 
The jobber is, to be sure, having great difficulty in 
keeping up a normal stock, and the retailer has to try 
from house to house to get his order filled. 
TODD-DONIGAN IRON CO., 
R. W. DoNiIGAN, President. 


Two Years of Prosperity 


Washington, N. C., Sept. 2. 
Editor HARDWARE AGE: 

There has been practically no change in the number 
of retail hardware dealers in our territory—neither an 
increase or decrease in the last two years—and we do 
not know of a single firm, with possibly one exception, 
that has discontinued in the last two years. 

HARRIS HARDWARE CO., 
Cuas. A. FLYNN, Treasurer. 


Difficult to Replace Stocks 


Boston, Sept. 3. 
Editor HARDWARE AGE: 

Your valued favor is at hand in regard to the in- 
ability of the hardware dealers to replace material 
which they had sold. Strictly speaking, we are not in 
the hardware business but are distributors of metals, 
sheets and ingot. We do not know what profit small 
hardware stores sell their material at, whether at a 
price based upon cost or upon the replacement value. 
We do know, however, it will be very difficult for them 
to replace the stock that they have sold, not so much 
on account of the price which they have to pay, but 
on account of the necessary restrictions placed upon all 
branches of the steel business by our President through 
the agency of the War Industries Board. 

RICHARDS & CO., INC., 
Per E. E. FARNHAM. 


No Blues in Bluefield 


Bluefield, W. Va., Sept. 3. 
Editor HARDWARE AGE: 

Answering your inquiry of Aug. 31, we have not 
heard of any hardware dealers in this immediate ter- 
ritory discontinuing business on account of their in- 
ability to replace stock. 

STERLING HARDWARE COMPANY, 
R. C. Morrison, Secretary. 


Very Few Sold Out 


Dover, N. H., Sept. 3. 
Editor HARDWARE AGE: 

We have your letter of the 31st ult. in regard to the 
reports which you are receiving from small dealers dis- 
continuing business. We are not able to offer you any 
further information along this line, as we find very few 
of our dealers have sold out. We think that the condi- 
tion to which you refer must prevail more largely in 
sections of the country other than this in which our 
dealers are located. 

J. HERBERT SEAVEY. 


Canada Acclimated to War Conditions 


Montreal, Aug. 31. 
Editor HARDWARE AGE: 

Conditions in Canada possibly have stabilized with 
the retailers and consumers more than they have in the 
United States. The depression due to war conditions 
hit Canada in 1914 and for a time it was among re- 
tailers undoubtedly a case of survival of the fittest, 
but with four years of acid test behind them, the retail 
trade and consumers are fairly well acclimated to 
higher war prices and conditions, and it is not my 
opinion that there are any great number of retailers 
in Canada closing up because they are unable to realize 
sufficient profits on the goods they sell. Generally 
speaking, the increase by the manufacturer to the 
jobber means an increase to the dealer and the retailer 
and increase to the consumer and, while the dealers 
are not doing the volume of business to-day that they 
did prior to the war, they have undoubtedly cleaned 
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up a lot of stock that was slow to move and have in 
many instances a good healthy house cleaning. 

Would not consider this a statement regarding the 
whole of Canada, but believe it would be pretty much 
the experience of the East. , 

PRESCOTT W. ROBINSON. 


Another Canadian Reply 
Hamilton, Ont., Sept. 3. 
Editor HARDWARE AGE: 

We have yours of the 31st ult. re small hardware 
dealers discontinuing business, and in reply would 
advise that we have not noted many hardware dealers 
in our territory discontinuing business. 

WOOD, ALEXANDER & JAMES, 
per McDouGALL. 


Many Goods Becoming Very Scarce 


Clarksburg, W. Va., Sept. 3. 
Editor HARDWARE AGE: 

Answering your letter of the 31st ult. referring to 
reports of small hardware dealers discontinuing busi- 
ness in various sections of the country, owing to the 
scarcity of stock and inability to replace stock from 
manufacturers. 

We will say that we know of no instance of this 
sort within reach of our territory. While many goods 
are becoming very scarce, we believe that all of the 
retail hardware concerns and small jobbers in this sec- 
tion are continuing as usual, but the approaching in- 
crease in scarcity in general hardware and steel articles 
will no doubt have the effect of curtailing business very 
considerably. 

THE WILLIAMS HARDWARE CO. 
By J. W. WILLIAMS... 


Few Giving Up Business in Virginia , 
Richmond, Va., Sept. 3. 
Editor HARDWARE AGE: 

We have for acknowledgment your letter of Aug. 31, 
and in reply to same beg to advise that it has not been 
brought to our attention that hardware dealers are go- 
ing out of business for the reason explained in your 
letter. 

Some of our customers have discontinued business on 
account of being drafted in the army and others have 
given up their business to engage in war work. 

Others we believe have not sold their goods at re- 
placement value and for this reason are getting in a 
bad financial fix. However, all the above are rather the 
exceptions than the rule. 

RICHMOND HARDWARE COMPANY, 
W. D. Stuart, President. 


Excellent Crop Prospects Encourage Merchants 


Rochester, N. Y., Sept. 3. 
Editor HARDWARE AGE: 

Answering yours of Aug. 31, very few small hard- 
ware dealers, so far as we know, have discontinued busi- 
ness in our territory. It is true that some of these 
concerns did for some time sell out their stocks on the 
basis of original cost prices, but we think later on they 
realized the situation, and the trouble is not serious 
so far as we know. The hardest problem is with the 
sheet metal people in cities like this, who have almost 
no work to do, and these people find it very difficult 
to get along at present. Excellent crop prospects in 
this State encourage the hardware merchants. 


MATHEWS & BOUCHER. 


“Prices Boosted Too High for Little Fellow” 


Selma, Ala., Sept. 2. 
Editor HARDWARE AGE: 

We are in receipt of your letter of Aug. 28. There 
has been a tendency with some of the large jobbers and 
especially jobbers of sheets and metals to boost the 
price too high for a little fellow. This is the only un- 
reasonable thing that we know of. 

ROBBINS HARDWARE CO. 
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Only Blacksmiths and Wheelwrights Affected 


Wilmington, Del., Aug. 30. 
Editor’ HARDWARE AGE: 
Your letter of Aug. 29 in reference to small hardware 
dealers discontinuing business reached us this morning. 
We have not heard of any hardware dealers going 
out of business in this territory, but we find the black- 
smiths and wheelwrights are doing so as they cannot 
get the iron, steel and woodwork with which to continue 
their business. 
DELAWARE HARDWARE CO., 
WALTER D. Mope, President. 


Hardware Merchants Prosper and Failures Are Few 


Savannah, Ga., Aug. 31. 
Editor HARDWARE AGE: 

Answering your letter of the 29th inst., we wish to 
say that no such condition as you report exists in this 
section but, to the contrary, the hardware dealers seem 
to be very prosperous. Collections were never better, 
and we have had fewer failures, which is an indication 
that the dealers are enjoying larger sales and better 
profits than herotofore. 

SEMMES HARDWARE CO., 
J. L. Burr, First Vice-President. 


Anthracite Coal Region Not Affected 


Hazleton, Pa., Sept. 3. 
Editor HARDWARE AGE: 

Replying to your favor of the 31st ult., the small 
hardware dealers in the anthracite field are not quitting 
business for want of stock as yet, because their con- 
ditions are different from the ordinary hardware mer- 
chant. Their principal business is in supplies and tools 
required by the miners and this class of goods is pre- 
ferred; the jobbers have not had much difficulty in 
keeping their wants filled. 

HAZLETON HARDWARE COMPANY. 


None Has Gone Out of Business 


Plattsburgh, N. Y., Sept. 1. 
Editor HARDWARE AGE: 


Replying to yours of the 31st, we do not know of 
any small hardware dealer in this community having 
gone out. of business on account of their inability to 
get goods in their line. 

M. P. MYERS & CO., 
F, J. RiLey, Vice-President. 


Jobber Complains of Present Profits 


Evansville, Ind., Aug. 31. 
Editor HARDWARE AGE: 


In answer to your letter will say that there are a 
good many small hardware dealers selling out and 
trading out their business—a great many more than 
there should be. 

It is very hard for the average retailer to replace 
his stock. It is a hardship for him to do business 
when he cannot get the goods and make the profit. 
It costs him more to do business now than it ever has, 
and he sells less merchandise because he cannot get it. 
It is not only a hardship on him, but on the farmers 
as well. 

While we are speaking on this, we want to register 
a big kick on account of the average manufacturer who 
goes around selling his goods to the jobbers and still 
gives him 12%, 17% and 20 per cent, the same margin 
of profit that the jobber made in 1912 and 1913 when 
it cost him just half of the amount to do business 
that it costs him now. 

We are satisfied that the same manufacturers are 
not handling their business on the same margin that 
they did in those years. We are satisfied that their 
profit has doubled. We don’t understand why the same 
manufacturers do not look into the welfare of the 
jobber and see that his differential is doubled. We are 
particularly speaking of the fuse, powder and ammuni- 
tion people and a host of manufacturers who are in the 
10 and 20 per cent differential price. 


BOETTICHER & KELLOGG CO., 
per OScAR BOETTICHER, Vice-President. 
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No Larger Percentage of Discontinuances 


Schenectady, N. Y., Sept. 4. 
Editor HARDWARE AGE: 

Replying to your favor of Aug. 31, we would advise 
that we do not believe there is any larger percentage 
of hardware dealers discontinuing business at the pres- 
ent time than average over the past 10 years. In fact 
on our territory, which is comparatively small, there 
have been but one or two in the past year of which we 
have any. knowledge. 

CLARK WITBECK CO., 
H. P. KNISKERN, Secretary. 


Double the Normal Capital Required 


Bridgeport, Conn., Sept. 3. 
Editor HARDWARE AGE: 

Replying to yours of the 31st ult., regarding the 
small hardware dealers discontinuing business. We 
have noted your remarks and wish to state that we 
cannot see why the small merchant could not replace 
the stock which he has sold provided he had followed 
the market and adjusted his selling price to conform 
with current cost prices. This we know is a most diffi- 
cult proposition and it is practically impossible to re- 
price all of the various items handled by hardware 
dealers. 

In our opinion the cause of the small hardware dealers 
discontinuing business is not so much due to inability 
to replace stock, but due to the business requiring at 
least double the amount of capital to carry the same 
representative stock of merchandise. The greater por- 
tion of this increase is made necessary by the increased 
cost of merchandise, the additional delay of shipments 
in transit, and the necessity of carrying on open account 
for a much longer period than usual both large and 
small manufacturers or machine shops who are doing 
work for the Government either directly or indirectly. 

AMERICAN HARDWARE STORES, INC., 
J. M. LYNcu, Vice-President. 


Conditions Getting More Difficult 


Mansfield, Ohio, Sept. 3. 
Editor HARDWARE AGE: 

In reply to yours of the 31st ult., while we are having 
a large number of changes in firm names, cannot say 
to date that the closing out of business has been ex- 
cessive. 

However, conditions are getting more difficult every 
day and quite a few concerns intimate if there is no 
improvement soon they will be compelled to look for a 
living elsewhere. 

The difficulty is not so much on account of the lack 
of profits as the impossibility of+securing sufficient 
stock to keep up a volume large enough to carry the 
business. 

THE WAGNER HARDWARE CO., 
C. C. WAGNER, President. 


No Unusual Changes Among Hardware Stores 


Troy, N. Y., Sept. 3. 
Editor HARDWARE AGE: 

We have your letter of the 31st ult., and in reply 
would say that we have seen nothing in our own terri- 
tory to indicate that the larger proportion than is usual 
of hardware dealers are retiring from business. A 
little of this thing is going on all the while, and so far 
as we know nothing out of the ordinary is now under 
way. It is, of course, harder at present for them to get 
some lines of goods but in our own case and among 
our own customers this shortage has not been so great 
as some people seem to think. 

J. M. WARREN & CO., 
H. S. Darsy, President. 


Some Carrying Smaller Stocks 


Quebec, Canada, Sept. 2. 
Editor HARDWARE AGE: 
No hardware dealers in our territory are discontinu- 
ing business for the reasons mentioned—but some are 
carrying smaller stocks. 


THE CHINIC HARDWARE CO. 
W. SHAW, President and Managing Director. 
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Knights of the Grip 


This Is An All-Pullman Train 
No Extra Fare 
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PRIZE STORY CONTEST 
“My Best Sale” 


SANA 


Open to all hardware traveling salesmen. 
Every story used in HARDWARE AGE gets a 
prize. 


Second Prize 

Third Prize 
Fourth Prize 

Fifth Prize 

Sixth Prize 

All others used.... 


Just tell in your own way the story of 
your best and most interesting sales from the 
standpoint of business-building suggestions. 
Every traveling man has many good sales to 


his credit, but there is always one humdinger, 
a rip snorter, that is not only memorable but 
is rich in what it may suggest to other trav- 
eling men. Let the story speak for itself. 

Write that story to HARDWARE AGE. There 
may be a hundred dollars in it for you and 
there is sure meat in it for the other boys 
on the road. 

Contest closes Sept. 15. Address your en- 
velope to 


Editor HARDWARE AGE, 
239 West 39th Street, 
New York, N. Y. 


Best Story Contest. 
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Editor of Hardware Age Presented with Betsy Ross Flag 


PPREDERICK S. KRETSINGER, chairman of the of HARDWARE AGE, a most beautiful token of esteem 
board of directors of the American Fork & Hoe and appreciation of the war editorials which have 
Company, recently forwarded to Roy F. Soule, editor been appearing in this publication. The gift was a 





: ; This Ping wee mate dy kre. Mary Catherine Albright Robison, gut estai-onilas if why UNL ma tis pve” 
american flag. 


Baturally, the subject of as important a aatter as our national flag, the apebel of cur patrictiex and our devotion to 
our country, invitee the question, Tho was Betay Rows? 


At the time of the designing of the fing, 1777, she wae the widow of John POs; Dater, widow of Ceptain Ashburn; and 
afterwards, the wife of John Claypoole, her full mime then being ear wreg Griseoue Clayroole. She wae born Jauuary 1, 1752, and 
41e¢@ Janusty 30, 1836, aged eighty-four years. One of her fire 3. o le @ileon, who was born april, 

17865, nné @ie@ July, 1864. Of her femily one wae Rachel 2. vileon albrieht, A, eb damhiteg. ah tosee Senet louse’ an@ wae brouwrht 
up under her care; she ese twenty-four years old when Betsy died. Thie kre. Albricit was berm in Phabledelphia June, 1812, and 
fed at Port weadigon, Iewa, april, i905, see age4 ninety-three years. Of her family now sseng + Reoember, 1917 - te ber éaurhter, 
xre. Catherivve Albright Robison, born June, 1841. 





THR PLA? 


During the period of the Revolution various flare éesigue were in ® esy adopted locally by certein communities ani *2ic? 
were indicative of the attitude of the people fowerds the nother country rether than ezrreesions of * patriotic thoucht for 
asareene- 2 : 


some of these flare het strires, ent with Wariows signifioant fivwres in the field: in some instances those of °t 
and St. andrew pattern were used. I 1777 Conerese appointed a comnittee, consisting of General George #aehineton, Zobert 
anf Colonel Geofee Ross - an uncle of Betsey - to desirr s suitebie flier. They conferred with Betsey Rows, the witon of . 
and &@ filer wee made by her, showing seven red ent six white stripes, rita » biwe field in the upper left corner, «it 
arranged in ® airole, the ntsber of both stripes em etare - thirteen - beinr simnificant of ‘the number of ctatee In <he 
f atopted by in Wall, Philedelphisa, dune 14, 1777. Ite first ose in 
, St Port stanwix, renamed Pt. ‘chuyler, st or near where now is the city of Rome, Hew York. ite firw’ 
_fovernmpnt wae by Yrance on February 14, 1778, by the firine of salutes to the Shipe Ranger ent Indep onions 


1792, respectively. 


aod Indiens wad been admitted,- 1796, 1802, 1612 ané 1816, reepectively,- and ‘ 
be made to Teeoeniee the a@micsion of these and any other atnten, ant’ so on apr 4 
with the thirteen etripes - seven reé ané six white - signifying’ the origin) movber 
ue field one star for each state in the Uniew. Since that date a uter hme been ated 
@ state to the Union. 





Presented to Roy 7. Soule by Prederick 8. Xretsinger. 
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hand-made Betsy Ross flag, beautifully framed in 
mahogany. Another frame contained a description 
of the flag and a brief character sketch of the flag- 
maker. 

This gift, coming from one so favorably known 
and so highly esteemed in the trade, is indeed a 
most highly appreciated, tribute, and reviews the 
pledge that HARDWARE AGE and ‘every member of its 
staff will continue to work to the utmost of their 
ability to keep clear the ideals ‘represented by the 
Stars and Stripes, and to support wholly the war 
activities of the Government of the United States 
of America. 

The war accomplishments of HARDWARE AGE would 
never have been possible without the wholehearted, 
loyal, patriotic support and co-operation of the hard- 
ware trade, so well represented by such men as 
Frederick S. Kretsinger. 





Hardware Age 


O. L. Schutz Goes to Butler Brothers 


Oscar L. Schutz, formerly publisher of The Hard- 
ware Trade and the Twin City Commercial Bulletin, 
Minneapolis and St. Paul, Minn., has become sales 
manager of Butler Brothers’ Minneapolis house, 
The appointment was made by L. C. Burr, manager 
of the Minneapolis house. Mr. Schutz used to call 
on Mr. Burr for advertising, and strongly impressed 
him with his aggressiveness and his seemingly nat- 
ural acquaintance with merchandising. Hence, 
when Mr. Schutz sold out the Commercial Bulletin 
Company, a few months ago, Mr. Burr saw an oppor- 
tunity to get the kind of sales manager he wanted. 

Mr. Schutz, who sold his paper because of ill 
health, has a wide acquaintance among the mer- 
chants of the Northwest. 


Annual Outing of the Oneida Community Executives 
and Sales Force 


You have probably seen the Oneida Community 
salesman and executives at work, but have you ever 
seen them play? If not, journey some summer’s 


day to Lake Morraine, Madison County, New York, 
20 miles from Oneida. 
Once a year work is taboo, manufacturing, sell- 








ing, traveling is forgotten, while baseball, bridge, 
swimming and eating prevail. 

The annual outing held this year got in the way 
of a reporter’s camera. So now you know why the 
last Oneida Comunity man who called wore a brand 
new coat of sunburn. 


These pictures show how the Oneida Community 
crowd enjoyed its outing at Lake Morraine, New 
York. Above you see C. W. Inslee training his voice 
through a megaphone; G. Wayland Smith and “Doe 
Dunn playing four spades doubled, while A. M. 
Kinsley, general manager, takes his afternoon nap: 
We also see the O. C. baseball star scoring and, oh, 
how they enjoyed that “ole swimmin’ hole!” 
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The Essential Terms of Peace 


(Continued from page 49) 


The Russian provinces taken from Russia by the 
villainous peace of Brest-Litovsk must be restored to 
Russia. The President, as you all remember, has an- 
nounced the vast importance of sustaining Russia. If 
Germany continues to hold a large part of Russia, the 
world for years to come will be under the shadow of 
another great war which will surely be precipitated 
upon us when Germany has developed her Russian pos- 
sessions to the point of yielding her men, money and 
supplies. 

Constantinople must be finally taken away from Tur- 
key and placed in the hands of the allied nations as a 
free port, so as to bar Germany’s way to the East and 
hold the Dardanelles open for the benefit of mankind. 

We must not be beguiled into concessions to Turkey, 
with whom we ought now to be at war, in the hope of 
separating her from Germany. It would be a miserable 
outcome to have Turkey retained in Europe, a curse 
to her subjects and neighbors, a plague spot, and a 
breeder of wars. Her massacres must not under any 
pretense be condoned nor her iniquities rewarded. Let 
Turkey and Bulgaria share the fate of their master and 
be so treated that they will be unable again to trouble 
the world. 

Palestine must never return to Turkish rule, and the 
persecuted Christians of Asia Minor—the Syrians and 
the Armenians—must be made safe. 

There must be compensation. For the lives of women 
and children and helpless old men no compensation can 
ever be obtained. But the things, including pictures, 
books, and works of art, which the Germans have stolen 
can be restored, and there can be money compensation 
exacted for the tribute money wrung from helpless 
towns and cities under the German lash. There must 
be compensation to Belgium and a partial compensation 
at least can be found in the disposition of the German 
colonies, which ought never to be returned to the Em- 
pire which has so abused all the most ordinary rights 
of humanity. 

These, in outline, are the’ principal conditions 
which alone will give us a victory worth having, and 
when we talk about a complete peace and a just and 
righteous peace, let it be known to all the world 
that this is what we mean. It is idle to talk about 
our annihilating the German people. Nobody, of 
course, has any such idea. It could not be done, 
even if we wished to do it. We are not engaged in 
this war to try to arrange a government for Ger- 
many. The German people must do that themselves, 
and they will get precisely the government which 
they desire and deserve—just as they now have the 
government they prefer, whose purposes and ambi- 
tions and barbarism they share and sustain. Our 
part and our business is to put Germany in a posi- 
tion where she can do no more harm in the future 
to the rest of the world. Unless we achieve this we 
shall have fought in vain. Congress and the Presi- 
dent had no right to declare war unless they meant 
to do precisely this thing. Nothing less would jus- 
tify our action. We are pouring out the best blood 
of the country, the blood of our chosen youth, upon 
the altar of patriotism. We are making every sort 
of pecuniary sacrifice. We are bearing an immense 
burden of taxation. We are mortgaging with our 
loans the future of coming generations. We have 
set aside for the time being the Constitution under 
which individual liberty has been preserved and 
the country has grown and prospered. We have 
adopted measures which lead, if unchecked, to the 
building up on the one hand of a great bureaucracy 
such as that which crushed and ruined Russia, and 
which on the other are stimulating the development 
of State socialism. It is our intention to return, 
as our laws show, to the old restrictions, protections, 
and rights of the ordered freedom of the Constitu- 
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tion. We are taking these vast risks, we are bear- 
ing these huge burdens, we are making these un- 
speakable sacrifices of life with a brave and cheerful 
spirit; but we have no right to do all these things 
unless we win the prize and reach the goal which 
alone can warrant and justify them. 

The results which we must have, and which I 
have ventured to outline, can never be obtained by 
a negotiated peace. Lord Lansdowne—and he is not 
alone—appears to think that this war can be ended 
by a peace formulated by eminent representatives of 
the nations in the old way. He does not seem to 
have gone beyond the methods of 1815 and the 
Congress of Vienna. As this war is utterly different 
from any war that the world has ever known, so 
must the peace which concludes it be utterly differ- 
ent from any peace which the world has ever known. 
It cannot be a peace of bargain, of give and take, 
and of arrangement. It cannot be a peace which 
rests on signed treaties alone, for no treaty is worth 
the paper it is written on when made with Germany, 
whom no agreement binds, to whom no signature 
has meaning, anc whose pledges are as false as 
dicers’ oaths. The on!v peace for us is one that 
rests on hard physical facts, the peace of uncondi- 
tional surrender. No peace that satisfies Germany 
in any degree can ever satisfy us. It cannot be a 
negotiated peace. It must be a dictated peace, and 
we and our Allies must dictate it. The victory 
bringing such a peace must be won inside, not out- 
side, the German frontier. It must be won finally 
and thoroughly in German territory, and can be so 
won nowhere else. 


The Only Way to Justify Our Sacrifices 


In no other way can we secure the safety for which 
we are fighting. In no other way can we justify the 
sacrifices we are making. To this supreme end our 
efforts must be addressed. I do not underrate the 
difficulties. I do not underestimate the obstacles to 
be overcome. But the difficulties and the obstacles 
must alike be crushed, set aside, and overridden. 

The United States occupies, fortunately, a position 
in which she will be able to speak with a powerful 
voice. We seek no territory, no material gain for 
our own country. We seek only the safety of civili- 
zation and freedom and the assurance of our own 
absolute independence and our right to live our own 
lives and settle our own problems in our own way. 
There is no territory by which we could be bribed 
or influenced, no trade advantage by which we could 
be tempted. There is no personal profit which can 
turn us from the one great object. Our sole purpose 
is to put Germany finally and completely in a posi- 
tion where she can never again attempt to conquer 
and ruin the world as she has done in the last four 
years. 

Complete and utter victory is all we Americans 
can gain from the war, and that victory we must 
have. In one word, we must go to Berlin and there 
dictate peace. This purpose can be accomplished. 
We shail do it, but we must be above all propositions 
of a bargained peace, all suggestions of negotia- 
tions; deaf to every voice which would divert us 
from the path; deaf alike to the whimper of the 
pacifist and to the wheedling or truculent appeal of 
the helpers of Germany. When Germany is beaten 
to her knees and the world is made safe by the 
arrangements which I have suggested, then, and 
not before, we shall have the just and righteous 
peace for which we fight. In this way, and in no 
other, shall we obtain it. We shall obtain it be- 
cause we are going to win. Let us but be true to 
ourselves and we shall not then be false to any 
man. 











How to Build a Hard-to-Beat Show- 


case for Guns 


The Best Designs of Many Submitted by Men of Wide Experience in 
the Gun Business 
By EDWARD CAVE 





Fig. 1—Photographic view of the gun case 


are constructed on the premises, the job of turn- 
ing out a really good display case for guns is 
one which has stubbed the toe of many a good car- 
penter-cabinet maker and wrinkled a whole lot of 
ordinarily smooth brows among the proprietors of 
sporting goods and hardware stores. Yet it is a 
simple enough thing to do, as will be seen from the 
accompanying illustrations and simple specifications. 
Last winter, Mr. C. L. Reierson, vice-president of 
the Remington U. M. C. Company, and widely ex- 
perienced as a traveling gun and ammunition sales- 
man, asked the most practical men of his sales force 
to submit suggestions on how to build the best gun 
display case. Incidentally he contributed his own 
plan and a photograph of a case he had built from it. 
When the plans were all in, they were examined 
by a committee, which reported about as follows: 
The Reierson guncase is the best all-around gun 
display case that can be built for a store having 
ample room, desiring to make the best possible dis- 
play and not wishing to economize on fixtures. For 
the average store, crowded for room as it is and 
with simple fixtures throughout, the old-fashioned 
case, containing notched braces which hold the guns 
showing their bottom sides, is the most practical. 
The best dimensions for an old-fashioned case of 
small size are 36 in. wide by 76 in., with depth 
of 24 in. for a double rack holding fourteen guns, or 
18 in. for a single rack holding eight guns. 


[: building store fixtures, especially where they 


Such a case should have a 


base 24 in., with 


sliding wood doors and one or more shelves for 
holding ammunition, and a separate top 52 in., with 
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either wood or glass ends and 
sliding horizontal glass doors. 

The racks for holding the guns 
in this case should be wooden 
strips 2 in. wide and as long as 
the inside width of the case, with 
notches cut 1 in. wide and 4 in. 
apart. 


One Rack for Single Row 


NLY one such rack is re- 

quired to hold a single row 
of guns and for use, as one of 
two racks should be screwed to 
the back of the case at a height 
to accommodate the shortest 
rifles. If one row only of guns 
is to be displayed, then this rack 
should be cut in sections and 
these sections placed at differ- 
ent heights, according to length 
of guns. 

The second rack for this case, 
to hold a second or front row of 
guns (see b, Fig. 2), must be 
located 7 in. forward from the 
back of the case and held in 
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position either by cleats on the wooden ends of 
the case or by iron brackets screwed to the back. 
This rack will need to be located somewhat higher 
than the first one, to facilitate removing guns from 
the rear row. The notches in it must be spaced be- 
tween those in the rear rack, so that guns in the 
rear can be removed without disturbing those in 
front. 

The strips a 1 and b 1, Fig. 2, are not to be 
notched, and are to be screwed to the bottom of the 
case (top of the base) at the necessary distance 
from the back to form a stop for the gun butts 
where they belong to prevent the guns falling muzzle 
forward. 

The Reierson case, shown in the accompanying 
photograph, is built along similar lines to that above 
described, the only differences being that the base 
has greater depth than the top and the gun racks 
are so cut and placed as to display the guns to the 
best possible advantage. 

The racks in this case were cut out of wood with 
a jigsaw, following a standard pattern, and when 
screwed to the back of the case were covered with 
red felt. Mr. Reierson, who had this case built for 
his own use when he was in charge of the Reming- 
ton UMC branch office in St. Louis, states that his 
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ideas were followed by the builder with but one 
exception, and this was in not giving the racks suffi- 
cient slant to display the guns to best possible ad- 
vantage and not placing them all at a uniform 
height, which should have been done. 


For Reserve Stock 


‘Ts base of this case was made deep enough 

to contain the reserve stock of guns, in their 
cardboard cartons, and a supply of ammunition. 
The shelves are adjustable and the doors slide on 
ball-bearing sheaves. 

The doors of the top were removed for the pur- 
pose of making the photograph. There are three of 
them and they also slide on ball-bearing sheaves. 
The case is lighted by electricity, the reflections 
from the globes in the top indicating their location. 

A case of this kind made of birch and given a 
mahogany finish, as was the one illustrated, un- 
questionably would be a very attractive feature in 
any store, appealing not only to the eye, but also to 
the practical sense of the shooter, who is nothing if 
not a practical fellow. Incidentally, the shelf pro- 
vided by the base having greater depth than the 
top, is a practical feature which will appeal to the 
salesman. 











Ts following letter, sent to me by the Pennsylvania 
Retail Merchants’ Association, I answer here be- 
cause it will interest every reader of this department: 


We desire to submit this question. The facts are these: 
Two packages of goods, one ot $1,800 and one of $2,100, were 
sent by express to a merchant. The one of $2,100 came all 
right, but the one of $1,800 was never received. The shipper 
had put on the packages ‘‘value not over $50,’’ as is often 
done to keep the express charges lower. 

The contention of the express company is that it is not 
liable for $1,750, the difference between the declared and 
actual value, but is liable only for the $50 declared value. 
The merchant refuses to pay the shipper owing to non-receipt 
of the goods, and the shipper claims of the express com- 
pany, showing the actual shipment and invoice. 

Who loses? 

This was threshed out before our convention, and the opin- 
ion was that the express company was absolved by reason 
of the declared value of $50, which was the shipper’s fault. 
Also that the merchant could not be collected from by the 
shipper, because the goods never arrived, although the gen- 
eral understanding is that it is up to the consignee after the 
shipping receipt is in the consignor’s hands. The point made 
was that by reason of the negligence of the shipper in put- 
ting such a small value on an $1,800 package, he was to 
blame. 

If a common carrier (an express company is a com- 
mon carrier) was not allowed to limit its liability for 
goods lost and injured while en route, it would be liable 
“for all loss and destruction of or injury to such goods, 
not occasioned by the act of God or the public enemy.” 
Unfortunately, it is allowed to limit its liability by con- 
tract, and this contract it forces shippers to accept by 
putting it in express receipts, bills of lading, etc., and 
also by officially publishing it in its rate schedules on 
file with the Interstate Commerce Commission and else- 
where. Since a shipper is bound to take notice of the 
rates, he is bound by what is filed, even if he doesn’t 
see it and knows nothing about it. 

t is well settled that express companies and other 
common carriers can and do legally reduce their liability 
by various devices. These devices can be avoided, as I 
pointed out in a previous article, if the shipper will read 
what is in his express receipt or bill of lading and do 
everything he is required to do there in order to hold 
the company to full liability. 

One way in which express companies are allowed by 
law to reduce their liability is to include in their express 
receipt a clause that they shall not be liable for more 
than a certain amount, usually $50, unless, where the 
value is more than that, the actual value is disclosed to 
the company at the time of shipment, and an increased 
rate paid. This clause has been held to be valid even 


Liability of a Shipper Who Caused His Consignee $1,750 Loss 






where the loss or damage was caused by the company’s 
negligence. It is most valuable protection for the com- 
pany. Under it, it is the duty of the shipper to take the 
initiative and state the real value; the company can sit 
still and wait for him to do it, and if he doesn’t do it, 
the most that the company can be held for is $50, even 
if the real loss is $50,000. 

So that in the case cited, the company cannot be held 
fér more than $50 if the shipper failed to state the real 
value. As against the express company, the consignee 
is bound by what the shipper did, because “where a con- 
signor contracts for transportation for the consignee, it 
is presumed in the absence of evidence to the contrary 
that he has authority to make special contracts for the 
consignee as to terms of shipment, and the consignee 
will be bound.” Therefore, if the consignee instructed 
the consignor to ship the goods, or if it was understood 
between them that the consignor should attend to the 
shipment, the consignee must take his $50 and cannot 
claim any more from the express company. 

But whether he can recover his loss from the con- 
signor is a different question, with, I think, a different 
answer. The consignor knew, or should have known, of 
the provision in the express receipt requiring that the 
real value be stated if it is to be collected from the com- 
pany. He knew or should have known that if he failed 
to declare the real value, and the goods were lost, the 
consignee would be unable to collect his full loss. Know- 
ing this, or being in position to know it, he created a 
situation which has cost the consignee $1,750. My judg- 
ment is that he can be compelled to pay that loss to the 
consignee, unless the latter was in some way a party to 
the low declaration of value in order to keep the rate 
down. 

1.—If the consignee has paid for the goods, he should 
sue the consignor to recover his $1,750 loss. 

2—If the consignee has not paid for the goods, he 
should wait until the consignor sues him, and then de- 
fend by introducing his claim for damages by way of 
set-off. 

I have assumed throughout that these goods were not 
sold delivered, but in the usual way, viz., f.o.b. the 
seller’s station. If they were sold delivered, then the 
loss is the shipper’s, and the consignee needn’t bother 
anything about it, because the shipper never got the 
goods to their destination. 


(Copyright, August, 1918, by Elton J. Buckley) 
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Polluted Prayers 
By Roy F. Soule 


S it is true that “The prayers of the 
A righteous availeth much,” so it is true 

that the prayers of the wicked availeth 
nothing. 


Kaiser Wilhelm has done everything in the 
power of a mortal to advertise a partnership 
which he purports to exist between himself and 
Almighty God. From the “Got mit uns” on the 
belts of his beastly soldiers, down to the claim 
that he is the personal representative of Jesus 
Christ, this Prussian has persevered and 
pressed his unthinkable assumption. 


On the crest of victory, and in the slough 
of atrocity, this blatant butcher has trumpeted 
his claim of partnership with the Lord God 
Almighty. 


If Wilhelm lived in the United States and 
tried to run his copy here the Associated Ad- 
vertising Clubs of America would line him up 
in the courts for dishonest advertising before 
the ink of his first effort was dry. 


God gave you a mind. God made you a 
thinker. God gave you the ability to discern 
right from wrong. God wants you and me to 
see things as He sees them, and to act as He 
would act. In spirit of meekness, without a 
sacrilegious thought, just for a short time, put 
yourself in God’s place mentally. 


How would you like a felon of the lowest 
order to begin advertising the falsehood that 
you were his co-worker, his partner, his yal? 


Would you appreciate partnership in the 
Kaiser’s troop that took the village of Buken? 
This little tentacle of the Prussian Octopus had 
sustained a small reverse at Tildnok. The 
Belgian soldiers had met them in the open and 
in equal force. The Germans were whipped. 
Of course in their retreat they prayed to God 
for help, and to reinforce their supplication, 
to make the Almighty realize how earnest was 
their prayer, they halted temporarily at Buken 
where they took an old curate from his home 
and dragged him into the street. The parish- 
ioners of this godly old gentleman were then 
summoned and forced to witness an atrocity 
that smacks a bit more of Wilhelm, Ltd., than 
it does of Wilhelm, God & Co. The old curate 
was forced to kneel, his frail wasted old arms 
were each seized by burly brutes in German 
uniforms, his head was forced forward by 
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another muscular war maniac and held rigid 
while another soldier drew from his belt a 
sharp trench knife, with which he deliberately 
cut this godly old man’s nose off. Then for full 
measure, that their prayers might receive per- 
sonal attention in heaven, they cut off his ears. 
He was tortured for 25 minutes and a Dutch 
priest who had been brought in by other sol- 
diers was accorded the same terrible attention. 
Then they were shot. 


This, from the Belgian official report gives 
you an idea of just how much of a partnership 
exists between God and the German army. Now 
wouldn’t you, thinking as God might think, 
rather continue the partnership with those two 
priests whose acts of kindness and mercy in- 
terpreted God as love? Wouldn’t you be a 
pretty poor thing for men to pin their faith 
on, if you dissolved that first partnership to 
establish relationship with the Brute of Berlin? 
Would you, as God, give kindly heed to prayers 
so seeped in crime, so spattered with blood? 
A thousand times no is your answer, and that 
is the answer of the Son of Man. 


Right now the German forces are being 
beaten in Belgium. Our sons have joined those 
men who first trimmed the Kaiser’s victorious 
army on the Marne. Foot by foot the land of 
Belgium is being wiped free of those brutes 
who have desecrated it. And as American 
blood is offered in our brave effort to reinstate 
justice on the pedestal from which she has been 
so ruthlessly torn, our boys are going to march 
over ground and by places where more sicken- 
ing atrocities were perpetrated. 


They are going to march through the town 
where the curé of the church of Les Alloux was 
killed. This godly man was tortured, mutilated 
and murdered. His ears were cut off and one 
arm was nearly severed from his body, and 
those who did it pray to God to help them 
realize their aims. It would seem that the 
severed arm of that old curé would come be- 
tween them and the God we know and serve. 
At Spontin our boys will pass the place where 
the priest was shot in front of the station. 


If the church at Aerschot is still standing 
out boys may go to worship there. They may 
even meet the Belgian girl who saw blood run 
like rivers at the time she was locked in that 
same church. This is her story: 


“When I was locked up in the church at 
Aerschot on the occasion when I went out to 
the w.c., I saw two soldiers bringing the under- 
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priest of Gelrode along. They were coming 
from the direction of Gelrode and in the direc- 
tion of the church. When they got to the 
churchyard the priest was struck several times 
by each soldier on the head. He was still walk- 
ing along. They then pushed him against the 
wall of the church. This was immediately after 
he was struck on the head. I heard the priest 
ask the soldiers if he could stand with his 
face to the wall. He spoke in Flemish. They 
didn’t answer, and he tried to turn around. 
The Germans stopped him, and then turned 
him with his face to the wall with his hands 
above his head. The other two women with me 
saw and heard all this. Their names are un- 
known to me. I saw the priest standing like 
this for a minute or so whilst I was out of the 
church. About an hour later I went out again 
alone and saw the priest still standing there, 
and then the Germans came and led him away. 
Seven of them led him away to another house 
about 50 yards away. They placed him with 
his face toward the wall of this house, and five 
soldiers shot him. They killed him—TI saw he 
didn’t move.” 


And these men who stand convicted of their 
crimes pray to God for help. They wallow in 
crimes that advertise their utter depravity and 
still ask God for help. They violate women, 
deform children, crucify men, tear down altars, 
defile churches, violate the Sisterhood of the 
Church and still pray to God for help. 


As long as they were winning they claimed 
partnership with God, but treated him as a 
junior partner. They said it was Wilhelm, 
God & Co., but threatened to shorten it to 
Wilhelm & Co., with God as the Co. They have 
defiled and defied the Lord God Almighty, as 
have no class of men since the crucifixion of 
Christ, and now in retreat they plead for God’s 
help and our mercy. 


We may grant them mercy. We surely will 
never take an eye for an eye in atrocities on 
old men, women and children. We will never 
outrage, pillage, rape or burn human beings 
as the Germans and Austrians have done, but 
they can prate prayers that are not sincerely 
backed by repentance from now until judg- 
ment day and still we will be retaliating by the 
trade route. 


American dollars, millions upon millions of 
them, have gone to the murderers, robbers and 
rapers who live on German and Austrian soil. 


The halt has been called. They may pray 
for trade restoration in the days to come, but 
unless the German heart is stripped of hate 
and deceit their voices will not carry to heaven, 
for the God we know and worship is not the 
accomplice of Wilhelm the Brute of Berlin. 


No more German hardware. Mr. 


It’s Up to You. 


Buyer, 


61 


It’s Up to You—Mr. Consumer! 


By SHOLTO DAW 


HE editor of the HARDWARE AGE has appealed 

to buyers of all mercantile concerns to refuse 
to buy any goods made in Germany after the war, 
and the widespread response to his appeal shows 
how timely is the note he has struck. There is one 
more step needed, and that is for the consumer to 
follow the lead of the commercial buyer. 


It’s up to you, Mr. Consumer, to have it known 
that you will not buy any goods made in Germany 
and the story is complete. 

When the war is over there will be the likelihood 
and danger of the insidious propaganda of the dis- 
affected and the pro-German who are silent now 
from fear and apprehension, but who at heart are 
still unchanged. 

There will be talk of forgiving and forgetting, 
and the plea that bygones be bygones. But it is 
not a question of Christian forgiveness, but of deal- 
ing with hardened criminals, who must first be 
taught a lesson before they can be reformed. We 
fool ourselves if we think that the cruelties and 
horrors of the war are alone the work of a dominant 
military caste. The conduct of the German soldiers 
shows how the inheritance of their barbarous ances- 
tors has come down, unaltered and unexpurgated, 
to these modern Huns. 

We are fighting a nation which rejoices in U-boat 
atrocities and the devastation of Belgium. It’s up 
to you, Mr. Consumer, because you are the final 
court of resort in the demand for goods, and what 
you choose will be what the dealers will buy and 
supply. Business memories are shorter than indi- 
vidual recollections of what the war means to a 
weary and saddened world. Then there will always 
be some to whom profits appeal more strongly than 
principles. But the voice of public opinion is the 
one thing that all heed nowadays, and that none 
dare disregard, nor will the victory, which we now 
see so clearly, will be our portion, be complete with- 
out bringing home to the German nation after the 
war what it means to have trampled in the dust all 
that the world holds worth while. There is a strong 
conviction among students of the situation that the 
cause of this war, as of most great wars, is an 
economic one. 

Some time before the war it became apparent to 
the rulers of Germany that the elaborate, artificial 
and autocratic system of German commercialism 
was riding to a fall. Everywhere among the na- 
tions there was gathering hostility because of the 
arrogance of German business and political ways. 
There was but one way out for Germany, force 
must carry trade extension on its shoulders. For 
the German rulers realized full well that commercial 
supremacy must be the distinguishing mark of the 
dominant and successful nations of the day. Once 
successful in war they would largely have controlled 
the trade of the world. 

The story of the natural retribution which awaits 
Germany will not be complete without the shatter- 
ing of this dream so that alike in war, and in the 
peace which follows, they will simply reap the 
inevitable result of their own actions, and for all 
time be powerless to disturb the peace of the world. 
It’s up to you, Mr. Consumer, to bring this about 
by standing pat on the platform of never again 
buying any goods made in Germany until the 
leopard of the present German character has entirely 
changed its spots. 





Trade Conditions and Iron, 


Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, Sept. 9, 1918. 


There are manufacturers’ direct representatives who 
say they have practically nothing to sell, as they 
have loaded up principal factories with orders sufficient 
to keep them going some time. Obviously all are not 
so fortunate, as activity depends much on whether the 
product is essential, less essential or non-essential in 
winning the war. There are others who are in a per- 
plexed and chaotic condition. In one instance a large 
factory in the Middle West making a product largely 
of wood, but using minor metal parts also, is working 
up to three-quarters capacity on war business. This 
is new to them, but their organization is such that it 
is easy to take on articles in wood and iron. In this 
case, while they have not, so far, been compelled to shut 
down, they are continually being cut off on materials, 
but have managed to get additional supplies before an 
actual tie-up. Then something else goes wrong, or 
wanted parts run short, so that they have been on the 
verge repeatedly. In this case, which is probably typi- 
cal, they are endeavoring keenly to co-operate to the 
extreme with Government officials by adapting them- 
selves whenever possible to altered conditions. They 
are naming low prices at very little and sometimes no 
profit at all, being thankful to keep going and break 
even, which enables them to keep their organization in- 
tact. Unfortunately that cannot be said of many slick 
individuals who talk glibly about doing their bit, but 
are more interested in getting their bit. 

Some of the manufacturers say that jobbers do not 
seem to be demanding deliveries very strongly at pres- 
ent. There are those who are far-sighted, however, 
who have been hiring extra storage space which has 
been filled with merchandise to be surer of supplies 
when the fall and winter demand comes. One of the 
leading makers of sharpening stones has revised prices 
upward, effective from Sept. 1. 

The head of a prominent wholesale house says there 
is nothing to worry about in the business line, barring 
the situation pertaining to help, which is becoming 
worse all the time. In dollars and cents business is 
away ahead in totals of former years for comparative 
periods. Values remain high with, some shrewd mer- 
chants say, no immediate prospects of change, unless 
toward higher prices. 

The Government is continually exerting pressure on 
manufacturers in not permitting them to finish goods 
for regular trade if they are wanted for Government 
use. We also learn that no freight allowances are 
made on builders’ hardware with an added 10 per cent 
for goods delivered from city stocks. Wire cloth now 
takes a freight equalization from Pittsburgh and there 
are no more freight allowances. 

There are frequent occurrences where retail mer- 
chants seem to keep better track of changes in their cost 
books than they do in following the market where goods 
have advanced. In other words, goods on shelves have 
not been repriced unless buyers have been compelled to 
replenish at higher rates, which brings the matter more 
sharply to attention. There are occasions where some 
lines of product are bought at a flat price for all sizes, 
including dampers and stove pipe rings, to illustrate. 
In such cases it is easy to differentiate prices by making 
slight advances for the larger sizes. Wire nails by 
some distributors are sold at 10c. per lb., which is quite 
an increase over 3c. per lb., as they once were. While it 
is regrettable that prices are high and going higher, 
the smaller merchants particularly should reflect more 
on preparing themselves to meet lower conditions which, 
sooner or later, are bound to arise. 

Fall goods continue to move rapidly, including skates, 
sidewalk cleaners, coal sieves, snow shovels, sleighs, etc. 
One wholesaler says he has given directions not to re- 
order second lots of goods for replenishment as makers 
are often unable either to produce or ship. In several 
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lines the market is bare, and the Government is picking 
up articles from wholesale stocks whenever possible. 


LINSEED O1L.—The supply of linseed oil is still scant, 
chiefly because of the scarcity of labor, yet if there was 
an abundance of labor there is not much flaxseed to 
crush available. Advices from the Northwest regard- 
in the new crop are to the effect that it is coming along 
under favorable conditions and that the outlook is very 
good and has been for some time. Regarding seed mar- 
kets in the Northwest, although there is practically no 
spot seed to be sold or bought, prices for future deliv- 
eries show an inclination to decline; so much so that 
there will be some surprise if linseed oil does not slough 
off. 

Linseed oil, raw, city brands, card prices, in lots of 5 or 
more bbl., is $1.90 per gal.; in less than 5 bbl., $1.91 per gal 

State and Western oil seems to range at from about $1.88 
to $1.90, according to seller. 

WIRE NAILS.—Some of the wholesalers have been 
prohibited from accepting any business for direct ship- 
ment from mills. The Government is taking approxi- 
mately two-thirds of the steel normally consumed by 
wire mills for making shells. Manufacturers of wire 
nails are desirous of supplying the goods, but are in no 
condition to make promises. 

Wire nails, to dealers, in store, are $4.75, and when carted 
by the jobber, $4.85 base per keg. 

Wire nails to consumers in store are $5.25 and delivered 
by the wholesaler, $5.35 base per keg. 

Cut NAILS.—Deliveries on cut nails are in worse 
condition than for wire nails. The principal mill east 
of the Alleghenies is working almost, if not entirely, on 
material for the Government. We are even told’ that 
the Government is and has for some time been taking 
the entire output. There is one New England mill 
making quite a stock of cut nails, but it is choked with 
business. One merchant with a carload ordered in 
June has been unable to get any goods yet. 

Cut nails, to dealers, in store, are $6 base per keg; when 
carted by the jobber, $6.10 base per keg. To consumers cut 
nails are $6.30 and $6.40, relatively, base per keg. 

Rope.—The War Industries Board has officially re- 
moved all restrictions on the price of manila hemp in 
the Philippines. Opinions vary as to what will likely 
happen, some believing that less competition among im- 
porters of hemp may lead to a decline in prices. It is 
also looked upon as possible that hemp prices may ad- 
vance somewhat after a while. Just at present it is 
quite certain that if there were many offerings of hemp 
the prices would show a decline. In one instance manu 
facturers have already purchased fibre for use up to the 
first part of next year at prices somewhat higher thar 
those now current. It must also be remembered that 
manufacturers have on hand considerable quantities of 
high-priced fibre to be made into rope, but the demand 
for cordage is bound to be great for a long time to come 
because of the great increases in ship tonnage contin- 
ually going into the water. 

Manila rope prices are as follows: Manila rope, first grade 
is 33c.; second grade, 32c., and third grade, 28c. base per Ib 
Manila bolt rope is 38c. per Ib. 

Sisal rope, first grade, is 23c., and second grade, 20c., base 
per lb. Hide, bale and hay rope, medium oiled, first grade 
is 2344c., and second grade, 20%c. base per Ib. 

Tarred lath yarn is, first grade, 23c., and second grad: 
20c. base per Ib. 

WINDOW GLASsS.—Business in window glass is on a 
parity with what has prevailed in this line for some 
months back, some of the merchants saying that there 
is practically no change in anything; that the market 
is firm with an upward tendency. The reason for this 
is that, although the demand is exceedingly light, glass 
is very scarce. There is nothing definite yet as to when 
production will be resumed, although there is the most 
talk about December, but whether early or late that 
month has not been decided. Such glass as is being 
sold is mainly for the Government, and practically all 
of the rest for export, although the foreign business is 
not large. The Government recently made inquiries for 
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about $150,000 worth of window glass for eight different 
navy yards, including Norfolk and Charleston, which 
in window glass makes a large bulk. 


CHIC 


Office of HARDWARE AGE, 
Chicago, Sept. 8, 1918. 

bee past week has been marked by the usual number 

of price advances, and by more than the usual 
number of items on the “out lists” of the jobbers. 
Limits have been placed on shipments of so many items 
that the retailer has come to expect them, while prac- 
tically all staple hardware lines are now sold subject 
to stock on hand, war conditions, and prices ruling at 
date of shipment. The shortages having the hardest 
effect on the business at present are those of wire, 
steel sheets and tin, as these materials are used in so 
many hardware items. The sheet shortage has already 
resulted in local jobbers having to refuse orders for 
stove pipe and elbows, and in badly broken stocks of 
galvanized and enamel wares. In the wire lines, barb 
wire and nails are the items hit the hardest, there 
being no barb wire to be had at any price, while wire 
nails are sold by local jobbers under a stringent limit 
of one keg to a customer. Very few retail dealers in 
this vicinity have anything like normal stocks of nails. 
There is also a decided shortage of bale ties and baling 
wire, which will be felt still more keenly a little later 
in the season. 

The tin shortage, due to the limited supply available, 
and to the heavy Government requirements, has become 
so acute that the War Industries Board has issued the 
following bulletin to all users of solder: 

There is apparently very little excuse for using a 50-50 
solder, or higher tin solder for any purpose whatever except 
in the matter of appearance of the finished article, and in 
the present emergency this is of secondary importance. For 
hand soldering with an iron, 45-55 solder will answer for all 
purposes, but for most purposes 40-60 will do equally as well. 

Wiping solder used by plumbers should not contain over 


37% per cent tin, whereas now many are using 40-60. Can 
manufacturers and canners by adopting proper machinery 


can use 3714%4-62'% solder with satisfactory results. Very little 
solder of higher tin content need be used in these industries. 
Manufacturers of radiators need not use a solder above 40-60, 
and in a majority of cases 35-65 will be found entirely satis- 
factory. Often a lower tin content can be used, providing the 
tin is free from antimony. 

Jobbers are sending copies of the bulletin to their 
salesmen with the request that they give it all the pub- 
licity possible. They are also requested to use their 
influence in inducing the customer to buy the solder 
containing the smaller amount of tin, rather than the 
50-50 grade. 


Retail dealers, particularly in the agricultural sec- 
tions, report a heavy business with collections and cash 
sales above normal. The smaller dealers in the cities 
are not so fortunate, as the loss of the builders’ hard- 
ware business has greatly cut their sales. Jobbers re- 
port a larger volume of business than during the same 
period of last year, with collections good. 


BABBITT METAL.—There is very little babbitt metal 
to be had at this time, and stocks of the hardware job- 
bers are lighter than at any time in the past. Mean- 
while the demand seems to be growing in practically all 
parts of the country. Local jobbers are taking orders 
subject to the market price ruling at the time of ship- 
ment, and limited to stock on hand. No price changes 
have been reported. 


We quote from jobbers’ stocks, 
babbitt metal, 13%4c. per Ib.; 
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22¢c. per Ib. 

BUTCHER KNIVES.—Prices on butcher knives remain 
same as at last report, but the stocks of the jobbers 
are far below normal. Manufacturers are reported to 
be several months behind with their orders for the 
domestic trade, due as much to the war demand as 
to that from the consumer trade. Labor and raw ma- 
terial are both scarce, with little sign of improvement. 
Only the standard sizes and patterns are to be had. 

We quote from jobbers’ stocks, f.o.b. Chicago: Butcher 
knives with coco-bolo handles, 6-in. blade, $5.25 per doz.; 


7-in. blade, $6 per doz.; 8-in. blade, $7 per doz.; with ebony 
handle, 6-in. blade, $5.75 per doz.; 7-in. blade, $7.50 per doz. ; 


f.o.b. 


tevenoc 


Chicago: Standard 
or Magnolia brands, 
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Window glass prices are unchanged, as follows: Single 
strength, A and B, all sizes, 77 per cent; double strength 
A, all sizes, 79 per cent; double strength B, all sizes, 81 per 
cent, with AA quality ranging from 70 to 72 per cent dis- 
count from jobbers. 


AGO 





8-in. blade, $9.25 per doz.; 10-in. blade, $12.75 per doz 

12-in. blade, $16.75 per doz.; 14-in. blade, $20.75 per doz. ; 
beechwood handle, fastened with 3 saw-screw brass rivets, 
6-in. blade, $4.50 per doz.; 6144-in. blade, $4.75 per doz. ; 7-in 
blade, $5.25 per doz.; 8-in. blade, $6.25 per doz.; 9-in. blade, 


$8.25 per doz.; 10-in. blade, $10 per doz.; 12-in. blade, $13.50 


per doz.; 14-in. blade, $17 per doz. 

BUILDING PAPER.—There has been a slight advance 
in the prices of building paper, although domestic sales 
are reported to be comparatively light. Local jobbers 
are carrying only the more standard grades and have 
greatly reduced their range of stocks. All the special 
grades are now sold subject to factory shipment only. 


Red 


rolls 


f.o.b. 
per roll; 


Chicago: 
25-Ib. 


We quote from jobbers’ stocks, 
sheathing paper, 20-lb. rolls, 62c. 
per roll; 30-lb. rolls, 93e. per roll. 


rosin 
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ALARM CLOcKS.—The price advance recorded in our 
last report has been taken by practically all the jobbers, 
who report their stocks as much below normal. The 
demand is still very heavy, coming mainly from the in- 
dustrial section of the country. Manufacturers seem to 
be getting still further behind with their orders, and 
great difficulty is experienced by the jobbers in obtain- 
ing stock enough to fill orders. 

We quote from jobbers’ stocks, f.o.b. Chicago The Amer- 
ican alarm clock, in less than dozen lots, $11.04 per doz.; in 
dozen lots, $10.64 per doz.; in case lots of 4 doz., $10.37 per 
doz.; Lookout alarm clocks, less than dozen lots, $13.87 per 
doz. ; dozen lots, $13.46 per doz.; case lots of 2 doz., $13.07 
per doz.; Tattoo alarm clocks, dozen lots, $24 per doz.; case 
lots of 50, $23.33 per doz.; Slumber Stopper. radium dial, 
dozen lots, $30 per doz.;: Big Ben and Baby Ben, $2 each 

HAND TOILET CLIPPERS.—Reports from all branches 
of the trade reveal an acute shortage of hand toilet 
clippers, due to the heavy demand from both war and 
civilian sources. The output is also said to be less than 
it should be, on account of the shortages of material 
and skilled labor. Jobbing stocks are very limited and 


orders are accepted subject to stock on hand. Prices 
are unchanged. 
We quote from jobbers’ stocks, f.o.b. Chicago Yankee 


clippers, $1.45 each; Success clippers, $1.65 each 
clippers, $1.95 each; Khedive clippers, $1.45 each 
EAVES TROUGH AND GUTTER PIPE.—Local jobbers are 
still unable to fill orders for either eaves trough or 
gutter pipe in the 26-gage, and report very limited 
stocks of the 28-gage. Orders in this line are subject 
strictly to stock on hand. The recent price advances 
have been taken by all the jobbers and are firmly held. 


Triumph 





We quote from jobbers’ stocks, f.o.b. Chicago: 29-gage, lap 
joint eaves trough, 5-in., $7.60 per 100 ft.; 29-gage conduc- 
tor pipe, 3-in., $7.50 per 100 ft 

FILES.—Jobbers report a continued heavy demand for 
standard files, with deliveries from the mills somewhat 
improved. The bulk of the demand seems to come from 
the manufacturing districts. Prices are firm, but the 
discounts are same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, the 


ing discounts from standard lists: Nicholson files, 
New American, 60; Disston, 50-5; Black Diamond, 50 


follow- 


50-214 ; 





GARDEN ToOoLs.—Reports from jobbers are to the ef- 
fect that very satisfactory orders are still coming in for 
garden tools to be delivered at a later date. All indi- 
‘ations are that there will be shortages throughout this 
line next season, while there is nothing to indicate that 
the demand will be any lighter than during the last two 
seasons. Jobbers are advising dealers to anticipate 
their next season’s requirements and place their orders 
as soon as possible. Prices are firm as last quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago 


In half doz. 


SPADES lots, D handle, No. 2, size blade, 
7% x 12, $12.25 per doz.; long handle, $10.75 per doz. : (ireen- 
leaf’s D handle, No. 2, $13.75 per doz Greenleaf's long 
spade, No. 2, $13.75 per doz.; spading forks, ID handle, 4 
tine, No. 043, $10.25 per doz. 

SurFaAce Epce CutTrers.—9 x 5, $7.75 per doz.; edge trim- 
mers, $8.40 per doz. 

GARDEN TROWELS.—One-piece steel, 90c. per doz.; polished 
steel with riveted shank, 6-in., 95c. per doz.; 7-in., $1.05 per 
doz.: 8-in.. $1.15 per doz.; solid socket tempered steel, 6-in., 


$6.20 per doz. 
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RAKES.—Solid steel rakes with polished edges and gray 
teeth, 12-in., $8 per doz.; 14-in., $8.75 per doz.; 16-in., $9.50 
per doz. Malleable iron rakes with curved teeth, 10-in., 
$3.90 per doz.; 12-in., $4.40 per doz.; 14-in., $4.60 per doz. ; 
16-in., $5.00 per doz.; malleable wrench with straight steel 
teeth, 12%-in., $5.20 per doz.; 14%-in., $5.50 per doz.; 1614- 
in., $5.85 per doz.; wire tooth long rakes, 24-tooth, $5.50 per 


doz.; 28-tooth, $7 per doz.; Ole Olson lawn rakes, bent 
head or straight head, 26-tooth, $5.60 per doz.; wooden hay 
rakes, 20-tooth, $4 per doz.; 10-tooth, $3 per doz.; Gem 
Dandelion rake for everything but leaves, 16-in., $17.50 
per doz.; 24-in., $22 per doz. 

GARDEN Hoes.—High grade razor steel welded to a soft 
steel back, all sizes, $8.75 per doz.; solid socket, cast steel 
with polished blades, 6 to § in., No. 12, $7.50 per doz.; No. 
38, $7 per doz.; blued finish hoes, 7%4-in. blades, 414-ft. 
handle, riveted shank, $3.15 per doz.; 7144-in. blade, 414-ft. 





handle, socket shank, $3.85 per doz. 

Seythes and snaths orders are solicited without price, to 
be billed out at best prices ruling at time of shipment. 

GLASS, PuTTy AND GLAZIERS’ PoINTs.—Only limited 
sales of window glass and accessories are reported at 
this time, as there is practically no building going on. 
The bulk of sales are confined to repair work on indus- 
trial buildings. Jobbing stocks are below those usually 
carried, but are ample to meet all present requirements. 
It is not known as yet whether the makers of glass will 
resume production this fall or not, and there is some 
doubt as to the attitude of the Government in the mat- 
ter of fuel. Prices remain at the old level. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single 
strength A, first three brackets up to 50-in., 80 per cent 
off; above the third bracket, 79 per cent off; single strength 
B, first three brackets, 82 per cent off; all sizes of double 
strength A, 80 per cent off. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Putty, in 100-lb. kits, $3.85; glaziers’ points, No. 1, large 
No. 2, medium and No. 3 small, 1 doz. in a package, 60c. 

GUNS AND AMMUNITION.—The last two weeks have 
been marked by increased demands for both guns and 
ammunition, due to the opening of the hunting season. 
Dealers are evidently coming to a realization of the 
limited supply available for domestic use and are order- 
ing accordingly. Jobbers report their stocks in a badly 
broken condition, with deliveries slow. Prices are very 
firm, but no changes are reported. 


We quote from jobbers’ stocks, f.o.b. Chicago: Single 
barrel shotguns, 12-gage, 30 or 32-in. barrels, with plain 
extractor, $7 each; with automatic ejector, $7.35 each; 


12-gage double barrel guns, with hammer, $14.50 each, ham- 

merless, $17.50 each. 
No. 22 short semi-smokeless, $5 per thousand; No. 32 
short, rim fire, semi-smokeless, $11.75 per thousand; No. 22 
i semi- 








long. semi-smokeless, $6 per thousand; No. 32 long, 
smokeless, rim fire, $13.50 per thousand; 20-6 per cent dis- 
count. Prices on shells are as follows: Peters’ Target, 


smokeless, 3 drams powder, 11% oz. shot, 1 to 10, $48 per 
thousand; Peters’ Referee, semi-smokeless, 3 drams powder, 
7-oz. shot, 1 to 10, $37 per thousand. Discount 20-4-1%4 per 
cent. 

GALVANIZED WARE.—Despite the fact that all gal- 
vanized ware has recently taken a sharp advance in 
price, orders are coming to the jobbers in heavier 
volume than before. Jobbing stocks are at a compar- 
atively low ebb, and price is much less a consideration 


than ability to get goods. Outs are common in all 
galvanized lines. Prices are exceedingly firm. 
We quote from jobbers’ stocks, f.o.b. Chicago: Standard 


galvanized tubs, No. 0, $12.35 per doz.; No. $15.20 per 
doz.; No. 2, $17.10 per doz.: No. 3, $20.00 per doz.; medium 
grade, heavy galvanized tubs, No. 100s, $22.30 per doz.; 
No. 200s, $25.20 per doz.: No. 300s, $28 per doz.; common 
galvanized pails, S-qt., $4.70 per doz.; 10-qt., $5.30 per doz. ; 
12-qt., $5.85 per doz.; 14-qt., $9.15 per doz.; 16-qt., $10 per 
doz. ; 18-qt., $11.60 per doz. ; 20-qt., $15.20 per doz. 





IcE CREAM FREEZERS.—Local jobbers are not accept- 
ing orders for ice cream freezers under specific datings, 
but only for immediate shipment from stock or the 
factories, at present prices. The output is said to be 
only about 50 per cent of normal, and manufacturers 
are accepting orders on that basis. The usual clause in 
regard to war conditions is made a part of every order. 
Prices are same as those of last week. 


We quote from jobbers’ stocks, f.o.b. Chicago: White 
Mountain Freezer, 1-qt., $2.40 each; 2-qt., $3.00 each; 3-qt., 
$3.60 each; 4-qt., $4.25 each; 6-qt., $5.40 each; 8-qt., $6.95 
each; 10-qt., $8.85 each; 12-qt., $11.25 each; 15-qt., $13.35 


each; 20-qt., $17.30 each; 25-qt., $22.20 each. 

The improved Arctic Ice Cream Freezer, 1-qt., $2.00 each; 
2-qt., $2.40 each; 3-qt., $2.75 each; 4-qt., $3.45 each; 6-qt., 
$4.35 each; 8-qt., $5.60 each; 10-qt., $7.30 each; 12-qt., $8.70 
each; 15-qt., $12.15 each. 

LACE LEATHER.—The demand for lace leather is grow- 
ing constantly, particularly in the agricultural districts, 
where much of it is used in connection with power driven 
farm machinery. Jobbers report their stocks in fair 
condition only. 





Hardware Age 


We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 
lace leather, %-in., $1.65 per 100 ft.; %-in., $2 per 100 ft; 
Chrome lace leather, %-in., $1.20 per 100 ft.; %%4-in., $1.50 
per 100 ft. 

Nuts, Botts AND LaG ScrEws.—Jobbing stocks of 
nuts and bolts are the lowest in years, and deliveries 
are very uncertain. Just now the Government appears 
to be taking the greater part of the nut and bolt output, 
while there is little if any falling off in the domestic 
demand. The available supply bids fair to grow still 
smaller and the shortages next season will probably be 
acute. Local jobbers still quote as in our last report, 
although warehouse stocks in the Chicago territory are 
held at a somewhat higher rate. 








We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40 per cent discount; larger sizes 


30 per cent discount; carriage bolts up to % x 6 in., 30-5 
per cent discount; larger sizes, 20-2% per cent discount; 
hot pressed nuts, square, $1.05 off, and hexagon, 85c. off 


per 100 lb. Lag screws 40-10-2144 per cent discount. 

NAILS.—Very few nails are being shipped from the 
mills into this territory at the present time, and jobbers 
are practically out of all standard sizes. They are 
limiting shipments to the retailer to one keg of a size 
per order, and are carefully scrutinizing all orders, 
There are back orders enough on the books of the job- 
bers to easily absorb any shipment that might come to 
them at this time. Fortunately retail sales are light, 
due to the fact that there is little building. No imme- 
diate change for the better is to be expected, according 
to jobbers. 


We quote from jobbers’ stocks, f.o.b. Chicago: Common 
wire nails, $4.50 per keg, base; cement coated nails, $4.40 
per keg, base; steel cut nails, $5 per keg, base. Jobbers 


have no iron cut nails, All nail shipments limited. 


APPLE PARERS.—Rctail dealers are reported to be 
placing their orders for apple parers this season earlier 
than usual, and jobbers are making heavy shipments 
daily. All reports indicate a good apple crop in this 
district and retail sales are expected to exceed those of 
last year. Manufacturers of apple parers are reported 
to have cut down their output of machines for this 
season and shortages are apt to develop soon. Prices 
are firm as quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago: Goodell’s 
No. 98 apple parer, $10.80 per doz.; Reading Hardware Co.'s 
No. 78, $11.40 per doz.; Scott’s No. 65, $18 per doz.; White 
Mountain apple parers, $8.40 per doz.; Turn-Table apple 
parers, $11.40 per doz. 

RAZORS AND RAZOR BLADES.—Jobbers report that 
they are unable to get any Gillette razor blades at this 
time, and that Auto-Strop razors are also off the mar- 
ket. A few Auto-Strop blades are still to be had, how- 
ever, although the quantity seems to be limited. Local 
jobbers report a few Gillette razors on hand, but none 
of the “service sets.”” The demand for both razors and 


blades is very heavy, with no indications of any great 


let-up. 


We quote from jobbers’ stocks, f.o.b. Chicago: Full hol- 
low ground, open blade razors, square point, flat rubber 
handles, $17.25 per doz.; three-quarters hollow’ ground, 
square point, oval rubber handles, $14.75 per doz. 


Safety Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 
per doz.; Gem, in one doz. lots, $8.40 per doz.; 3 dozen lots. 
$8 per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.; 3 
dozen lots, $8 per doz. 

Blades.—We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 dozen sets, 7 blades to a set, $4.20 per doz. sets; 
Ever-Ready, 1 card containing 1 gross blades, % doz. to a 
package, 24 packages to the card, $6.72; Gillette, in 1 dozen 
packages, 6 blades to the package, $4.50; Gillette, in 1 dozen 
packages, 12 blades to a package, $9; Auto-Strop, No. 01014, 
in dozen packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in dozen packages, 12 blades to a package, $9. 


Rope.—Retail sales of rope are very good at this time, 
particularly in the farming sections. Jobbers are not 
carrying any heavy stocks of rope on hand, but are 
depending on the manufacturers in case of heavy orders. 
Manufacturers report normal sales, with only fair 
stocks on hand. Prices are unchanged. We re-publish 
the new differential schedule applying on regular 3- 
strand manila rope, as all retailers do not yet seem to 
be familiar with it. 


Dia. Cir. Threads Differential 
3/16” by 6-thd. fine 2¥%\c. above basis 
5/16” r. wy } 2c. above basis 
Bg” 1%” 12-thd, 1144c. above basis 
1/16" 1%” 15-thd. 

yu," 14%” 21-thd. le. above basis 
9/16” 1%” 27-thd. 

5A” id 33-thd. 11%4c. above basis 
%” 24%” and larger sizes Basis Price. : 
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All 4-strand rope (as formerly) lc. per lb. extra, except 
bolt rope and transmission rope. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. L-manila rope, 33%4c. per lb. base; No. 2 manila rope, 
93291,c, per Ib. base; No. 3 manila rope, 28%4c. per Ib. base; 
sisal rope, No. 1, 23%4c. per lb.; No. 2, 20%c. per Ib. 


SAND Paper.—Retail sales of sand paper are com- 
paratively light and are mainly confined to the manu- 


facturing sections of the country. Jobbers report 
stocks in good condition. 
We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 


No 1 sand paper, best grade, $6 per ream; cheaper grade, 
5.40 per ream, 

-al jobbers report their stocks of screws 
to be more or less broken, with a demand about normal. 
In some cases they have been forced to cut down orders 
on certain standard sizes. The Government demand 
is said to be very heavy in this line, as many screws are 
being used in the shipbuilding and aeroplane industries. 


Local jobbing prices are same as at last report. 





We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10; round head blued, 65-10-10; flat 
head brass, 42144-10-5; round head brass, 40-10-5. 


SoLDER.—The shortage of tin is having a very notice- 
able effect on solder prices, which are now higher than 
at any previous period of the war. The situation has 
become so acute that the War Industries Board has 
issued a bulletin requesting the use of the grades carry- 
ing the lighter tin cogtents. Jobbers are limiting 
shipments to 100 pounds, and are taking orders subject 
to stock on hand and price ruling at time of shipment. 
The local domestic demand is below normal. 


We quote from jobbers’ stocks, f.o.b. Chicago: Warranted 
50-50 solder, 64c. per lb.; 40-60 solder, 58c. per Ib. 


STEEL SHEETS.—Chicago jobbers report that they are 
entirely out of both the blue annealed and black sheets, 
and have very few galvanized sheets on hand. They 
are of the opinion that all steel sheets will be practically 
off the market from this time on, so far as domestic 
users are concerned. The following is the market price, 
but there is considerable uncertainty as to a dealer be- 
ing able to get the sheets. 

No. 28 black, $6.52 per 100 Ilb.; No. 
per 100 Ib. 

SAsH CorD AND SASH WEIGHTS.—Prices of both sash 
cord and sash weights have been advanced by the 
local jobbers, due to shortages rather than to any heavy 
local demand. Sales at this time are reported to be 
confined mainly to repair work or industrial expansion. 
Sash weights are so hard to obtain that jobbers are 
limiting shipments to 200 lb. per customer. Prices on 
both cord and weights are very firm. 

f.o.b. Chicago: Silver Lake 


28 galvanized, $7.77 


We quote from jobbers’ stocks, 
sash cord, No. 7, $21.50 per doz.; Sampson sash cord, No. 7, 
$21.25 per doz.; Revenoc sash cord, No. 7, $14.10 per doz. 

Sash Weights.—From jobbers’ stocks, f.o.b. Chicago: In 
ton lots, $50 per ton; in smaller lots, $52 per ton. 

Saws (CRoss-cUT AND Woop).—Reports from manu- 
facturing sources are to the effect that the makers will 
be unable to make enough cross-cut and wood saws to 
meet the demand, unless there is a material betterment 
in the skilled labor and raw material situations. Job- 
bers are now accepting orders strictly subject to stock 
on hand. There are rumors of price advances in the 
near future. 


We quote from jobbers’ stocks, f.0.b 
2-man, hollow back, with champion tooth, 
$1. 75 each : No. 5%, $1.93; No. 6, $2.10; No. 6%, $2.28; 
3-man, crown pattern, common tooth, Disston, No. 4, $2.40 
each; No. 4%, $2.65; No. 5, $3; No. 5%, $3.30; No. 6, $3.60 





Chicago: Cross-cut, 
k-8 Disston, No. 5, 


$1.88 each; No. 3, 


Disston's 


l-man, No. 23 pattern, No. 244, 
. go ¢ : 


> , PS 2 5 


$2.25; No. 3%, 32; No. 4, $3; No. 4%, $3.38; No. 5, $3.75 
Buck Saws.—Best grade, $15.20 per doz.; medium, $12.40 
per doz.; cheap, $10.50 per doz. 


STovE PIPE AND STOVE BoArRps.—Local jobbers have 
been forced through the shortage of steel sheets to 
withdraw all prices on stove pipe and elbows. Dealers 
who placed their orders early in the season, as advised 
to do in our market reports, are now receiving allot- 
ments, but jobbers are not accepting any new orders. 
It is expected that those who ordered early will receive 
a fair proportion of their orders, although it may be 
sent out in several shipments. Stove boards also bid 
fair to be scarce, with a demand fully up to normal. 
stocks, f.o.b. Chicago: Square 
crystal stove boards, wood lined, 24 x 24, $11.60 per doz. ; 
26 x 26, $13.65 per doz.; 28 x 28, $16 per doz.; 30 x 30, 
$18.05 per doz.; 33 x 38, $21.70 per doz.; 36 x 36, $25.95 per 
doz. ; square crystal stove boards, paper lined, 18 x 18, $6.20 
per doz.; 24 x 24, $7.50 per doz.;-26 x 26, $8.30 per oe. 3 
28 x 28, $9.20 per doz.: 30 x 30, $10.90 per doz.; 32 x 
$12.90 per doz.; 35 x 35, $16.15 per doz. Prices subject. ‘to 
10 per cent disc ‘ount in case lots. 


STEEL TrRAps.—The trapping season this year is ex- 
pected to create a very heavy demand for steel traps 
on account of the high prices being paid for furs. Job- 
bers report a heavy volume of orders for future de- 
livery, and manufacturers are now hustling to fill the 
specifications turned in by jobbers to date. Prices re- 
main as at last report. 

We quote from 


We quote from jobbers’ 






jobbers’ stocks, f.o.b. Chicago: Victor 
traps, No. 0, $1.40 per doz. ; No 1, $1.65 per doz.; No. 1%, 
$2.48 per doz.; No. 2, $3.46 per doz.; No. 3, $4.61 per doz. ; 
No. $4, $5.44 per doz.; No. 91, $2.32 per doz.; No. 91%, $3.2: 
per doz. 

Oneida Jump Traps.—No. 0, $1.91 per doz.; No. 1, $2.25 
per doz.; No. 1%, $3.36 per doz ; No. 2, $4.94 3 doz. : No. 3, 








$6.58 per doz.; No. 4, $7.75 per doz.; No. 12 10 per doz 
No 138, $7.04 14, $8.21 per doz. ; "No 91, $2.81 
per doz.; No. b 19 per doz. 

Newhouse Traps.—No. 0, $3.09 per doz.; No. 1, $3.63 per 
doz.: No. 144, $5.44 per doz.; No >, $8.04 per doz.: No. 3, 
$10.78 per doz.; No. 4, $12.65 per doz. All prices include 


chains. 

TacKs.—Tack makers report a heavy consumption of 
their product by manufacturing plants, but retail sales 
are naturally lighter than during the pre-war times. 
No price changes have been reported for some time. 
f.o.b. Chicago: Upholster- 


We quote from jobbers’ stocks, 


ers’ tacks, 6 0z., 25-lb. boxes, 20c. per Ib.; bill posters’ 
tacks, 6 0z., 25-lb. boxes, 19c. per Ib 

WRAPPING PAPER.—There is a continued heavy de- 
mand for wrapping paper, while deliveries are slow. 


Jobbing stocks are below normal and are not gaining. 
Prices remain same as last week. 

We quote from 
No. 30 wrapping 
100 Ib. 

WIRE PropucTs.—The new prices for wire cloth and 
poultry netting have not been made as yet and the man- 
ufacturers are not taking orders for future shipments 
at this time. Jobbers are accepting orders for imme- 
diate shipment, subject to stock*on hand, invoice to 
take the date when shipment is made and prices to be 
those ruling when order is taken. Every indication 
points to acute shortage of wire products next season, 
unless something unforeseen happens. Local jobbers 
have no barb wire and are out of bale ties. 

We quote from f.o.b. Chicago: Poultry 
netting as follows: before weaving, 50 per cent 


discount; galvanized ving, 45 per cent discount 
from list 


Chicago: Krafts’ 
Express, $6.90 per 


jobbers’ stocks, f.o.b 


paper, 12c. per Ib.; 


jobbers’ stocks, 
Galvanized 
after wea 


We quote from jobbers’ prices, f.o.b. Chicago 12-mesh, 
black wire cloth, $2.25 per 100 sq. ft. base. This price of 
$2.25 is for sizes between 24-in. and 48-in. The 18-in., 20-in. 
and 22-in. took an advance of 10c. per hundred 


PITTSBURGH 


HARDWARE AGE, 
Sept. 10, 1918 


OFFICE OF 
Pitsburgh, 


T develops that at the meeting of steel manufacturers 

and large consumers held in New York last week 
about 150 steel producers and consumers were present, 
but the only subject discussed was that of labor, and 
this question is giving the steel manufacturers very 
Serious concern. There is an enormous shortage of 
labor at practically all iron and steel centers, but espe- 
cially in the Pittsburgh district. Various plans are 
being urged to increase the supply of labor in this dis- 
trict, but so far very little has been done that will 
_ the situation. Leaders in the steel trade fully 


ealize the great needs of the Government for war 
ye 


and are doing all in their power to speed up 


output. However, with the serious shortage in labor 
that is steadily getting worse it is very hard to do 
anything in this direction, and there promises to be a 
very serious shortage at the end of this year in the 
amount of war steel that the Government needs, and 
the amount that will be actually supplied. The carry- 
ing out of the war program is altogether dependent 
on the Government getting all the steel it needs, and 
the steel manufacturers realize they will have to handle 
the labor situation with extreme tact. Labor is always 
ready to take advantage of an unusual condition and 
often makes demands that are unreasonable and im- 
possible to grant, and the steel producers want to avoid 
friction of any kind with labor while the present serious 
situation exists as regards steel supply. Labor of all 
kinds, from common to the highest paid skilled work, 
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is receiving the highest rate of wage ever known, and 
earnings 0. heaters and roiiers in snect and tin mills, 
men in munitioas plants and in other vocations are 
almost beyond belief. It is a fact that in several muni- 
tions plants in the Pittsburgh district women em- 
ployees are making from $30 to $40 per week doing 
work formerly performed by men. It is proposed to 
have one of the Government labor boards take hold of 
the situation here and see if it is not possible to send 
a large number of workmen into the Pittsburgh district, 
where they are so badly needed. On Sept. 18 a confer- 
ence is to be held in Washington with the War Indus- 
tries Board to take up the matter of iron and steel 
prices for last quarter of this year. It will be recalled 
that present prices are in effect only until Sept. 30. 
At the meeting in Washington on Sept. 18 the War 
Industries Board will take up requests made by various 
groups of manufacturers who insist that prices on their 
products are too low and should be higher. There will 
be strong pressure brought on the War Industries Board 
to advance prices on pig iron for last quarter, but the 
argument is made that if this is done it will have to 
extend through all lines of semi-finished and finished 
steel products. The fact that the Government is about 
the only buyer of steel, and will be for the duration of 
the war, is one reason why many in the trade believe 
there will be no advances in prices for third quarter 
in spite of the strong evidence that some manufac- 
turers will present as reasons for advances in their 
particular products. 

Figures printed recently show that the output of pig 
iron in August was 3,389,085 gross tons, a deccease over 
July of 31,403 gross tons. This falling off in output in 
August was no doubt due to the very hot weather in 
the early part of that month, when it was simply im- 
possivie for the man to get a full output. It is hoped 
that September output will show an increase over Au- 
gust, as the weather will no doubt be cooler. 

Conditions in the hardware trade show no important 
chauge o.cr those in our report of last week. The 
leading trouble that hardware jobbers and retailers 
are up against is getting goods, and this is likely to get 
worse instead of better. The Government is steadily 
calling for more war steel, and this is cutting down 
the supply of steel that is used in many leading articles 
handled by the hardware trade. The present volume 
of business is fair, but would be very much larger if 
jobbers were able to get goods even fairly promptly, 
which is not the case. Some lines of goods have en- 
tirely disappeared from the market, and others will do 
so in a short time, the makers of these goods being 
unable any longer to get the raw material. Prices on 
nearly all lines of goods are showing signs of advanc- 
ing, and some lines have gone up 10 to 15 per cent 
in the past week, these advances being mostly in heavy 
steel goods, and on other lines made from sheet steel. 


ASBESTOS IRONS.—Several makers of asbestos irons 
have advanced prices 10 to 15 per cent, and have ad- 
vised their customers that all orders are being ac- 
cepted subject to ability to deliver, and that prices will 
be those in effect on the day shipments are made. 


BoLTs AND Nuts.—At present makers are running to 
only about 75 per cent of capacity in nuts and boits, 
due to scarcity in steel and labor. The demand from 
jobbers is also very heavy, but shipments to them by 
the makers are light, as nearly the entire output of nuts 
and bolts is being taken by the Government on direct 
orders. Discounts for the quarter ending Sept. 30 are 
very firm, and are as follows: 

Machine bolts, h.p. nuts % x 4 in.; smaller and shorter, 
rolled threads, 50-10 off list; cut threads, 50-5 off list; larger 
and longer sizes, 40-10 off list. Machine bolts, c.p.c. and t. 
nuts, blank, 2.25c. per lb. off list; e.p.c. and t. square and 
longer, 35-5 off list. Carriage bolts, % x 6 in.; smaller and 
shorter, rolled threads, 50-5 off list; cut threads, 40-10-5 off 
list: larger and longer sizes, 40 off list; lag bolts, 50-10 off 
list; plow bolts, Nos, 1, 2, 3, 50 off list; hot pressed nuts, 
square blank, 2.50c. per Ib. off list; hot pressed nuts hexa- 
gon blank. 2.30c. per Ib. off list: hot pressed nuts. square 
tapped, 2.30c. per lb. off list; hot pressed nuts, hexagon 
tapped, 2.10c. per Ib. off list; ¢c.p.c. and t. square and hexagon 
nuts blank, 2.25c. per Ib. off list; c.p.c. and t. square and 
hexagon nuts, tapped, 2.00c. per lb. off list. Semi-finished 
hexagon nuts, % in. and larger, 60-10-10 off list: 9/16 in. 
and smaller, 70-5 off list; stove bolts, 70-10 off list; stove 
bolts, 21% per cent extra for bulk; tire bolts, 50-10-5 per 
cent off list. The above discounts are from present lists now 
in effect. All prices carry standard extras 

Cut NAILs.—Present output of cut nails is not more 
than 50 per cent of capacity, and will be less before 
long, as nearly all plants making cut nails are making 
shell steel for the Government, and have very little 
steel to spare to make nails. Jobbers’ stocks are very 
low, and on some sizes are practically depleted. The 
prices quoted below on cut nails are for carloads and 
larger lots, jobbers charging the usual advances to the 
trade for small lots from store. 
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We quote cut nails in carloads and larger lots at $4 base 
per keg, ..o.b. Pittsburgh, jobbers and retailers charging $4.50 
and $4.75 per keg in small lots from store. 

BUILDING PAPER.—The demand for this product is 
very light, as building operations are at a standstill, 
except for Government projects. The Carnegie Stee] 
Co. is building about 400 houses for employees at Clair- 
ton and Duquesne, Pa., and has been an active customer 
for building paper. In spite of the dull demand, job- 
bers report prices firm. 


IRON AND STEEL Bars.—It seems to have been defi- 
nitely settled that implement makers are to get a con- 
cession of $5 per ton in prices on soft steel bars, for 
shipment over last six months of this year. Output 
of steel bars is running not much over 50 per cent, 
owing to scarcity of steel. The new demand for iron 
bars is only fair. The prices quoted below are for car- 
loads and larger lots, jobbers charging the usual ad- 
vances for small lots from store. 

We quote steel bars rolled from old steel rails at 3c.; from 
steel billets, 2.90c., and refined iron bars, 3.00c., t.o.b. Pitts- 
burgh. 

SHEETS.—Output of sheets in August was not over 
50 per cent of capacity, due to scarcity of steel, and 
also to the very hot weather in the first half of last 
month. The Government demand for sheets is fairly 
active, and the mills report that on Government and 
commercial business their output is well sold up for 
remainder of this year. It is not likely there will be 
any change in prices of sheéts for fourth quarter, as 
the manufacturers and consumers both believe that 
present prices are eminently fair. The prices quoted 
below on the different grades of sheets are in carload 
lots at mill, jobbers and retailers charging the usual 
advances for small lots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c.; No. 
28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., rolled 
from either Bessemer or open hearth stock, ali f.o.b. mill, 
Pittsburgh, in carload and larger lots, actual freight to point 
of delivery added. Dealers will charge the usual advance 
for small lots from store. 

TIN PLATE.—Manufacturers are still able to hold up 
production to about 90 per cent of capacity, and say 
they will be fully able to meet the enormous demand 
for tin plate for pure tood containers that they will 
have to fill this year. In addition, domestic makers 
of tin plate expect to furnish very large quantity for 
shipment to France, which they agreed early in the 
year they would do. The full output of tin plate for 
this year is sold up and some makers will carry over 
into 1919 a good deal of tonnage in tin plate that should 
have been shipped out this year. Black plate special- 
ties, formerly rolled on tin plate mills, are now being 
rolled to a considerable extent by sheet mills, to enable 
the tin plate mills to produce more coke tin plate. 

We quote coke tin plates on contracts and in small lots at 
$7.75 per base box, f.o.b. mill, Pittsburgh, effective Nov. 7, 
prices on all sizes of terne plates are as follows: 

per package 
per package 
per package 
per package 
per package 
per package 
per package 
per package 
per package 

WirE Propucts.—Orders for the 21,000 tons of plain 
wire to be sent to France have been allocated to the 
mills, and contracts for the 56,000 tons of four-point 
black painted barb wire are now being made. Of this, 
22,000 tons are for France, and 34,000 for the war de- 
partment. Nothing definite has been heard here of the 
reported Government order for 100,000 kegs of wire 
nails, and it is not believed this order has been placed. 
Jobbers report their stocks of wire and wire nails as 
very low, and say that on some sizes of wire nails, 
and also on plain wire their stocks are entirely depleted, 
and they cannot get shipments from the mills. There 
is certain to be a great scarcity in supply of wire of 
all kinds, also in wire nails, over the fall and winter 
months. Jobbers are accepting orders subject to ability 
to ship. Government prices in effect until Sept. 50, 
in carloads and larger lots, on which jobbers charge 
the usual advances for small lots from store are as 
follows: 

Wire nails, $3.50 base per keg; galvanized, 1-in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2. and shorter than 1 in., $2.50. Bright 
basic wire, $3.35 per 100 Ilb.; annealed fence wire, Nos. 6 to 9, 
$3.25: galvanized wire, $3.95: galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails, $3.40 base; these price 
being subject to the usual advances fer the smaller trace 
f.o.b. Pittsburgh, freight added to point of delivery, terms 
60 days net, less 2 per cent off for cash in 10 days, Discout! 
on woven-wire fencing are 47 per cent off list for coro" 
lots, 46 per cent for 1000-rod lots, and 45 per cent of! 
small lots, f.o.b. Pittsburgh. 
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OFFICE OF HARDWARE AGE, 
Boston, Sept. 7, 1918. 

T= general New England hardware situation is 

mixed. That is to say, the trade as a whole is not 
enjoying the same degree of activity. There have been 
so many Government restrictions put on heavy hard- 
ware and so much red tape to contend with the jobbers 
as a whole report some slowing up in business. It 
must not be construed, however, that business is by 
any means quiet. Shelf hardware jobbers, on the 
other hand, in most cases report business running well 
ahead of that for the corresponding period in 1917 and 
1916. Some of them are so far behind in filling orders 
that the question of working nights in the hope of 
catching up has seriously been considered. 

Additional reports from salesmen on the road indi- 
cate that the average New England retail dealer is 
short of goods. One of the most conspicuous features 
of recent business is that virtually all of those retail 
houses financially strong enough to buy direct from 
the factory are bending every effort to pick up goods 
from the Boston jobber. In other words, these retail 
firms are finding that the manufacturer is turning a 
deaf ear to their requests for goods. Buying from the 
local jobber naturally reduces their profit and brings 
them near the operating basis of the small retailer. For 
this reason there is every indication that the jobber this 
season will do a record-breaking business provided, of 
course, he can get the goods to sell. The question of 
supplies is still the all-absorbing one with the jobber. 
There seems to be, according to jobbers, less disposi- 
tion on the part of the retailer to buy other than season- 
able goods. 

Heavy hardware houses are finding it more and more 
difficult to get goods. In fact, on certain lines the situa- 
tion really is growing quite serious, and the unfortunate 
feature is that there is absolutely nothing in view that 
gives the slightest encouragement. Added to the bur- 
dens of the jobber are his constantly increasing cost 
of doing business because of Government red tape. 
There is little doubt but that the general run of heavy 
hardware jobbers is devoting at least one-half of 1 per 
cent of his gross business, in dollars and cents, to de- 
partments engaged in keeping records of sales for the 
purpose of making returns to the Government. Un- 
doubtedly it is costing some firms even more money. 
This expense is based on figures which do not include 
postage or stenographer hire. It is not an exaggera- 
tion to say that owing to Government requirements 
it is costing the average jobbing house fully $2 a gross 
ton to do business to-day, and in some instances even 
more. Such costs contrasted with those of 1916 and 
previous years are staggering. It is little wonder then 
that with increasing costs, the Government regulation 
as to with whom business shall be done, and with the 
mills actually afraid to ship goods to the local jobber 
for fear of violating a Government order, that some 
slowing up in business is noted. 

One of the remarkable features of the hardware busi- 
ness since the United States entered the war is the 
surprisingly small number of failures among the small 
retail trade. The average small retail dealer has been 
selling goods during the past year or so at prices based 
on invoices, and not at prices based on replacement 
costs. For that reason some of the dealers are finding 
it will be impossible for them to stock up as heavily 
as they desire this fall unless they can secure credit 
from some jobber. But the average jobber is keenly 
awake to credits these strenuous days for many reasons. 
It is costing him a great deal more money to do busi- 
ness. This naturally figures prominently in his net re- 
turns for the year. His position is very similar to that 
of the produce dealer who handles oranges. The oranges 
cost the produce dealer sometimes as much as $10.50 to 
$11 a box. To sell them to the public he has to get at 
least $1 a dozen to come out even. But at that price 
the public buys three or four oranges instead of a 
dozen at a time, which means the produce dealer does 
not turn over his fruit as quickly as he wishes. By 
and by some of the oranges begin to go bad, then— 


-good night profit. 


Instead there is a loss in handling 
the goods. 

Just so with the hardware jobber. He is paying 
more for goods than he ever before has. In addition, 
he is not getting all the goods he wants, and so has 
to make what stock he has on hand go as far as possi- 
ble. In trying to give everybody some of everything 
his net profits are reduced because of additional book- 
keeping, etc. When, therefore, he has a failure, the 
dent made in annual profits is much larger than it 
was in similar instances back in normal years. So far 
as is known payments are generally prompt, for dis- 
counts count these days. And so far as is known there 
are no large number of small retailers in financial 
trouble. But at the same time the retail dealer, both 
large and small, can rest assured that the credit man 
with the average local jobbing house is a busy man 
these days. 

ANVILS.—Jobbers report an excellent demand for 
large sized anvils, but say there is practically no call 
for the smaller ones. So urgent is the demand for 
large sized stock in some cases that the anvils are 
shipped by express. We hear of one instance where 
one was shipped by express as far south as Virginia. 
Local stocks are badly broken, and it seems to be the 
censensus of opinion that higher prices are in the 
making. 

We quote from jobbers’ 
per Ib. 

AXES.—The ax situation is unchanged. Jobbers are 
still experiencing trouble in getting fresh supplies to 
replenish their badly broken stocks. Naturally ship- 
ments by the jobbers are seldom in full and often con- 
siderably delayed. 


We quote from jobbers’ stocks: Single bit 
$17 a doz.; double bit axes, $19 to $21 a doz. 


BARBED WIRE.—Local stocks of barbed wire continue 
very small and the prospects of replenishment are as 
dubious as ever. In a way it is fortunate the demand 
is not heavier. 

We quote 


stocks: Standard makes, 22c. 


axes, $15 to 


from jobbers’ stocks: Barbed and plain twist, 
pony reels, $5.85 per 100 lb.; eight-rod reels, $5.25. Plain 
twist, $5.05 per 100 lb. Staple in whole casks, $5.85; in 
broken casks, $7. 

BATTERIES.—AIl kinds of batteries are in excellent 
demand, as the retailers are preparing, evidently, for 
the Christmas trade. The manufacturers are making 
slow shipments, however, which naturally influences 
the movement of goods from jobbers’ hands. The 
jobbers report having unusual trouble in the matter 
of thefts of goods shipped by them via New England 
steamship and railroad lines. 


30LTS AND NutTs.—The situation is unchanged. Both 
bolts and nuts are getting scarcer all the time. To be 
sure, the jobbers are getting some fresh supplies, but 
not enough to take care of current business, and so 
there is a constant drawing down on local stocks. 


We quote from jobbers’ stocks: Machine bolts with S. F. 
nuts, same as with H. P. nuts, less 10 per cent, plus semi- 
finished nuts, at 50 and 10 per cent; machine bolts with 
Cc. T. and D. nuts, 4 x % in. and smaller, 20 per cent dis- 
count; 44% x % in. and larger, 15 per cent discount; with 
H. P. nuts, 4 x % in. and smaller, 25 per cent discount; 
4% x % in. and larger, 20 per cent discount; common car- 
riage bolts, 6 x % in. and smaller, 25 per cent discount; 
64% x % in. and larger, 15 per cent discount; stove bolts, 
1000 lots, 60 per cent discount; bolt ends, 20 per cent dis- 
count. Semi-finished nuts, 9/16 in. and smaller, 60 per cent 
discount; % in. and larger, 50 and 10 per cent discount; 
finished case and hardened nuts, 50 per cent discount; C. T. 
and PD. or H. P. nuts, blank or tapped, 200-lb. kegs, list 
plus le. Tap bolts, list plus 25 per cent discount. 

BUILDING PAPER.—The announcement of a further 
tightening of governmental restrictions on building ac- 
tivities throughout the country is contemplated by the 
War Industries Board means a further curtailment in 
the demand for building paper locally. The market for 
the paper is very strong, however. 

CARBORUNDUM Goops.—The Carborundum Company 
announces an advance in prices for their product 
amounting to 15 to 33% peg, cent on list. 

CHAIN.—There is a deadlock in the chain situation. 
The jobbers cannot buy chain at prices which have been 
fixed by the Government. Nor can the chain makers 
buy steel at prices named by the Government. Conse- 
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quently no chain is moving, except from one or two 
local jobbing houses which happen to have some stock 
on hand. The situation will have to be adjusted by Gov- 
ernment officials. Trace, halter and similar chains are 


scarce and prices for them very strong. The Govern-. 


ment has eliminated about half the sizes of such goods. 


We quote proof coil, self-colored 
stocks: 3/16 in., $17.10; %4 in., $14.55; 5/16 in., $13.55; % 
in., $13; 7/16 in., $13; % in., $13; % in., $13 per 100 Ib. 
B. B. chain, add 2c. per lb. Long link chain, 1c, extra, 

CUTLERY.—The safety razor manufacturers have 
started an advertising campaign in Boston announcing 
that razor experts will be at certain retail hardware 
and drug stores to enlighten the public on the fine 
points. Local jobbers say they are getting some razors 
from the factories, but about 90 per cent of the output 
of the best sellers is for Government needs. Safety 
razor blades are very hard to get. The old fashioned 
razor is coming back into its own. The demand is ex- 
cellent, possibly because the male population has de- 
cided to do its own shaving instead of paying the high 
prices demanded by barbers. Jobbers say the American 
razor is meeting all the requirements and that they 
believe the day of German-made goods has passed. 
Some of the manufacturers of old fashioned razors are 
4 months behind on deliveries; others are 6 months 
behind and still others 9 months. All makes of pocket 
knives are scarce, and some of the jobbers have ad- 
vanced their prices on same. The factories are very 
slow in filling jobbers’ orders for butcher and table 
knives, presumably because they have little and ineffi- 
cient help and because it is difficult to get steel. The 
demand for scissors, shears, snips, etc., is excellent, 
and while the market is not over-supplied with stock, 
fairly liberal shipments are being made by the jobbers. 


chain from jobbers’ 


Clippers.—Orange, best grades, 6-in., $11.50 per dozen; 
practical, 7-in., $9.20; practical, 7%4-in., $9.20. 


Knives.—Ordinary pocket knives, most makes, $7.65 per 
dozen. 
Razors.—Best grades of full hollow ground, open, blade, 


square or round point, flat rubber handles, $27 per dozen; 
other grades, $24, $22.50 and $18. 

Scissors.—Heinisch and Wise goods quoted as per revised 
price list of July 5. Popular-priced goods (warranted), all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per 
Army kit scissors. $2 per dozen. 






dozen. 

Shears.—High grade japanned, 6-in., $8.60 per dozen; 
61%-in., $9.20; 7-in., $9.70; 7%-in., $10.25; 8-in., $10.80; 8%- 
in., $11. 9-in. + 10-in., $16.70; 11-in., $18.85; 12-in., 


> $13. 
$20.45; 13-in., $22.60. 
sizes, $4 per dozen. 

Snips.—Dental, 7-in., 
$11.40; better goods, $2 


Popular-priced goods (warranted), all 
Low-priced goods, all sizes, $2 per dozen. 
$9.80 per dozen; electrician, 5%-in., 
.75 and $31.65. 





FILES.—The demand for files continues in excess of 
the supply, and naturally the market is in an ex- 
tremely healthy condition. The manufacturers say it is 
absolutely impossible for them under existing condi- 
tions to fulfill all requirements, and that there is noth- 
ing in the situation that suggests any easing up of 
matters. 

We quote from jobbers’ stocks: Nicholson and Black Dia- 


mond files, 50 per cent discount; Arcade, Great Western 
and similar brands, 50, 10 and 71%4 per cent discount; Chelsea 


hand files, list; American machine cut files, 50, 10 and 7% 
per cent discount. Extra thin taper files, sizes 8 x 3/16 in., 
Ss x \% in. and 8 x 5/16 in., taken an advance of 2 in. over 


the slim list; 8 x % in., taken an advance of 1 in. over the 
slim list. 

GALVANIZED BaArS.—There is a good call for gal- 
vanized bars all the time, which keeps the market well 
cleaned up and in a very strong position. Jobbers say 
that just as soon as it becomes generally known that 
they have a new consignment of bars in the buyers 
come to town and clean vp everything. It is no un- 
common thing for a car of bars to be cleaned up two 
or three weeks after being received by the jobber. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stock, 1 x % in., 12 ft. long, $9.50 per 100 lb.; 1 x 3/16 in., 
12 ft. long, $9; 1x 4 in., 16 ft. long, $8.80; 1% x \% in., 16 
ft. long, $8.89. 

Round galvanized bars in stock, % in., 18 ft. long, $8.80 
per 100 lb.; 5% in., 18 ft. long, $8.70; % in., 18 ft. long, $8.60. 

GALVANIZED PatLs.—So far as can be learned in the 
local hardware trade, nothing has been said about the 
new price schedule for spelter to be made by the Gov- 
ernment and to take effect Sept. 1. It is taken for 
granted here that no chawge in the official price was 
made. In that case it does not necessarily follow that 
prices for galvanized pails will remain unchanged. As 
a matter of fact, the manufacturers are very bullish 
as regards prices, saying that the ever-increasing cost 
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of labor and general overhead charges have far more 
influence on pail prices than does the price of spelter. 

We quote from jobbers’ stocks: Common galvanized pails, 
light finished, 8-qt., $3.96 per doz. ; 10-qt., $4.48; 12-qt., $4.98; 
common stock pails, light finished, 14-qt., $5.52 per doz, 
Common pails, heavy finished, 14-qt., 50-lb. to the dozen, 
$9.28 per doz.; lighter weights, 14-qt., $7.20. 

GLASS.—For some reason there has been no change 
in local jobbing prices on glass. The delayed advance 
evidently is due to the inactivity on the part of the 
wholesale glass houses in publishing their new price 
lists. General opinion is that glass will be quite scarce 
before next spring. In fact, very few of the local job- 
bers have anything like a normal supply on hand. 

We quote from jobbers’ stocks: Glass, single B, first three 
brackets, 80 and 10 per cent discount; about first three 
brackets, 79 per cent discount; double B, 80 and 10 per cent 
discount. 

HORSESHOES.—There is something doing in horseshoes 
all the time, but the demand cannot really be called 
heavy. But local stocks of the various sizes are badly 
broken and prices here are very strong. Inasmuch as 
stocks at the mills are light and that little new stock 
is being made for the jobbing trade, it looks as though 
firm prices had come to stay for a time, at least. 

We quote from jobbers’ stocks: Standard makes, in 100-lb 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $7.50 per keg; to Con- 
necticut trade, $7.25 per 100-lb. keg. 

IRon.—At the request of the Government all the 
local jobbers have revised their price lists to conform 
to a f.o.b. warehouse basis. The revised prices are on 
a basis of $4.77 net warehouse. Delivery charges are al- 
lowed the jobber by the Government at the rate of 10c. 
per 100 lb., with a minimum charge of 50c. The de- 
mand for iron during the past week has been good, and 


a further reduction in local supplies has resulted. Re- 
vised prices follow: 

We quote from jobbers’ stocks: Refined iron, $4.77 base 
per 100 lb.; hoop iron or bands, $5.02; Norway iron, $16; 


H & P best iron, flats, rounds and squares, $5.75; ovals, half 
ovals, half rounds, bevels and half rounds, $7. Broken 
bundles, add %c. a lb. Quantity differentials charged on all 
iron under 2000 to 1000 lb., 30c. per 100 lb.; under 1000 Ib., 
70c. per 100 Ib. 

NAILS.—The local jobbers continue to get fresh sup 
plies of nails from time to time, but they are sold 
ahead so far that it will be impossible for them to 
catch up on orders during the period of war unless 
the Government takes down its restriction bars and lets 
the mills ship in larger quantities. It may interest 
the hardware trade to know that because of the high 
cost of nails the word has been passed around to the 
New England farmer and that no more nails will be 
used to hold together bunches of celery. Colored tape 
is to be used hereafter. 

We quote from jobbers’ stocks: Cut nails, 12, 20, 30, 40, 50 
and 60 pennyweights, inclusive, $6.25 per keg base. 

Sheathing Nails.—2'\%4 and 3%4-in., $6.25 per keg base 

Spikes.—7 and 8-in. spikes, $6.25 per keg base. 

Wire Nails.—Wire, $4.75 to $5 per keg base. Coated wire 
nails, count keg, $5.05 base. Coated wire nails, 100-lb. kegs, 
$6.05 base. 

O1L HEATERS.—Because of the fact that the New 
England householder is allowed only two-thirds of the 
amount of coal he consumed in 1916 for winter use, an 
unusually active demand for oil heaters has developed. 
Supplies are coming forward fairly freely, but are 
quickly cleaned up. It is estimated that many thou- 
sands of these heaters will pass through local jobbers’ 
hands before the turn of the new year. 


PLATED WARE.—Rogers Brothers have announced an 
advance of 10 to 15 per cent in prices for their products. 


PouULTRY NETTING.—The season for country fairs and 
poultry shows is on, and it will continue for several 
months. Jobbers say some of the towns and cities in 
which such shows are to be held are sending in some 
orders for poultry netting, but that generally speaking 
the market is not especially active. Prices hold very 
strong. 

We quote from 
ized after weaving, 
45 per cent discount. 

RIveTS.—Large sized rivets are exceptionally scarce. 
The demand for the small sizes is light and unfortun- 
ately they are about all the mills are shipping to local 
jobbers. It is generally felt that if the mills would 
devote more time to large rather than small rivets 2 
rather uncomfortable situation here would be relieved. 


jobbers’ stock: Poultry netting, galvan- 
40 per cent discount from the factory, 
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We quote from jobbers’ stocks: Norway iron rivets, 40 per 
cent discount; structural rivets, 7.25c, base per pound. 

ROOFING PAPER —The demand for roofing paper con- 
tinues fairly satisfactory’ The high prices asked for 
goods naturally tend to keep the retailer from buying 
more than is absolutely necessary. The total volume of 
bookings since last reports, however, amounts to a con- 
siderable tonnage. 

We quote from jobbers’ stocks: First quality roofing, 
one-ply, $1.30 a sq.; two-ply, $1.75; three-ply, $2.12. Second 
quality, one-ply, $1.23; two-ply, $1.60; three-ply, $1.79. Third 
quality, one-ply, 98c.; two-ply, $1.30; three-ply, $1.62. 
Fourth quality, one-ply, 83c.; two-ply, $1.10; three-ply, $1.37. 


Rope.—Considerable local interest was shown in the 
announcement of the discontinuance of a fixed price for 
Manila hemp having been decided upon by the price fix- 
ing committee of the War Industries Board and the Phil- 
ippine Agricultural Congress. The decision was made on 
the basis of evidence submitted to show that the United 
States would not suffer either in the way of war needs 
or commercial interests. The local trade are of the 
opinion that prices for rope are more apt to advance 
than to decline notwithstanding the reassuring report 
from Washington. 

RUBBER TIRE CHANNEL.—The market for rubber tire 
channel continues very strong. Stocks are exception- 
ally light and indications are they will continue so 
for many weeks. 

We quote 
per 100 Ib. 

SasH Corp.—There has been a revision upward in 
some lines of sash cord. With speculation running 
riot in the raw cotton market, which has advanced the 
price of the October options to above 37c. a pound, a 
wave of relief was felt locally when it became known 
that President Wilson intends to regulate the price of 
cotton. He has regulated the price of pretty near 
everything else and his inactivity in regard to cotton 
has caused more or less comment throughout New 
England. The manufacturers of sash cord are still 
two months or more behind on deliveries, and they 
admit the prospects of a betterment in the situation 
are not bright. 


We quote from jobbers’ stocks: Spot cord, No. 7, 
Ib. Nos. 8 to 12, 89c. Silver Lake B, 90c. per Ib. 
No. 6, 68c. per lb.; No. 7, 66c.; Nos. 8 to 12, 65c. 


from jobbers’ stocks: Rubber tire channels, $7 


90c. per 
Phoenix, 


Screws.—Practically every local jobber says his 
stock of screws is broken beyond repair inasmuch 
as the manufacturers are very slow in the matter of 
shipments. Some firms are of the opinion that the 
screw situation will become as acute as the nail has, 
but others appear more hopeful. 


We quote from jobbers’ stocks: Flat 

screws, 70 and 20 per cent discount; iron 
45 per cent discount; coach screws, 35 per cent discount; 
cap screws, 40 per cent discount; set screws, 45 per cent 
like 


discount. 
for scythes and the 


head bright wood 
machine screws, 


ScyTHES.—The demand 
holds up remarkably well. Almost every order for 
axes received by local jobbers is accompanied by a 
request for small lots of scythes, which when totaled 
make an exceptionally good showing for this season of 
the year. Just how long the demand will continue 
is a question. 

We quote from jobbers’ stocks: Clipper, $16; solid steel, 
$13.50; Little Giants, $16.50; brush and bramble, $16.50. 


SKATES.—The retailers are not taking hold of skates 
very well. Evidently they, as well as the jobber, car- 
ried over last season enough to fill all holiday require- 
ments. Of course, as the season advances there will 


TWIN 


Str. PAUL AND MINNEAPOLIS, 

Sept. 4, 1918. 

N extreme cold spell has descended on us and created 

an unusual demand for oil heaters, electric radi- 

ators and small stoves. Dealers and wholesalers are 

moving this class of stock much earlier than they ex- 

pected to. This shows the trend of the efforts of every- 

one to conserve the supply of coal, which is not coming 

in at a sufficient rate to care for the entire season’s 
needs. 

The order for gasoline-less Sundays has hit this dis- 

trict heavily in more ways than the relinquishing of the 
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be retailers here and there who will need more stock, 
but aside from such business, people here do not expect 
much doing this year. 

SLEDs —Sleds are selling well. In fact some of the 
local jobbers’ sales so far this season exceed those for 
the corresponding period last year by a very handsome 


margin. 

We quote from jobbers’ stocks: Flexible Flyers, 4 per 
cent discount; Paris manufacturing goods, 30 per cent dis- 
count. 

STEEL.—Local jobbing prices for steel have been 


revised to a 4.17c. f.o.b. warehouse basis at the request 
of the Government under the same agreement as laid 
down for iron. One of the most conspicuous jobbers 
here makes the startling statement that within a com- 
paratively short time there will be no such thing as 
steel on the Boston market. He says it is becoming 
more and more evident each day that the jobbers are 
not going to get very much stee! inasmuch as the re- 
quirements of the Government are so heavy. He feels 
that stocks here will gradually melt away until nothing 
is left. 


We quote soft steel bars from jobbers’ stocks: Flat bars 
stock lengths not wider than 6 in. or thicker than 1 in., per 
100 Ib.. $4.17 base; rounds and squares, 1% in. and under, 
$4.17 base per 100 Ib. 

Angles and channels, tees, under 3 in., stock lengths, $4.17 
base per 100 Ib. 

Cold rolled steel, rounds up to 1 15/16 in. and squares and 
hexagons, flats, list plus 13 per cent. Tire steel, 144 x % in., 
ind larger, $5.15; thinner and narrower, $5.40. 

American calking steel, full bundles, $6.75 base per 100 Ib.; 
broken bundles, $7.25. 

Tacks.—The market for tacks is as firm as ever. 


Jobbers say they are getting fresh supplies from time 
to time, but not in the quantities desired. Under such 
conditions stocks keep badly broken all the time and 
it is difficult to satisfactorily fill retail orders in most 
cases. 

100 


base 


We quote from jobbers’ stocks: Tacks, $11.12 per 
lb. Add to base extras as per differentials last reported 


Copper tacks, sizes % to 14% base, 55e¢ Extra charge is 
made for small sizes. 
Twist Dritts—There is an excellent demand for 


twist drills all the time, but the kind that everybody 
seems to want is the kind that everybody is prac- 
tically out of. For that reason the actual amount of 
business transacted since last reports has been some- 
what disappointing. 

We quote from jobbers’ stocks: 
1%-in., 45 per cent discount. High 
application. 

UNIVERSAL Goops.—Landers, Frary & Clark announce 
that they have withdrawn all prices on their goods, and 
that hereafter orders will not be accepted except at 
prices current when the goods are sent forward. 


Carbon drills, sizes 
speed drills, 


up to 
prices on 





WASHERS.—Few washers are coming forward from 
the mills and the market here is unusually shy of stock. 
The local jobbers say they do not pretend to fill orders 
for the simple reason that they have not got the goods. 
The unfortunate part of the situation is that prospects 
of getting fresh supplies during the balance of the 
year appear very slim. 

We quote from jobbers’ stocks: 

4 cast washers, 5 and smaller, 


Malleable washérs, per Ib 


5¢ -in. 6c. base; larger, 


12c. base; 


5e. Cut washers, in 200-lb. kegs, list. 

Wire CLotH.—The call for wire cloth still hangs on, 
but indications are that it probably will wind up 
within the next week. 

We quote from jobbers’ stocks: Black wire cloth, 12 mesh 
$265: black wire cloth, 14 mesh, $3.15. Quotations for 


delivery from factory are 10c. less than those from jobbers 
stock. 


CITIES 


pleasure of the drives. Sales of goods depending on the 
driving of cars show the effect of the order also. 

This is the week of the State Fair, and the whole 
territory has submitted the best in the way of produce 
and stocks and manufactured articles. It is a wonder- 
ful exposition of what this section of the country can 
produce. The attendance has never been equalled. 


Automobiles are used more as a method of transporta- 
tion than before and cars are to be seen from nearly 
every State in the Union and from some of the prov- 
Sales of accessories and supplies go 
Used car 


inces of Canada. 
on briskly despite the ruling on gasoline. 
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dealers claim a falling off on sales, however, in the past 
two weeks. 

Hardware sales are very good on the average and 
few dealers are, finding lessened sales on anything ex- 
cept builders’ hardware. Machinists’ supplies and tools 
continue to sell better than other lines, and the de- 
mand still continues to grow. It becomes increasingly 
difficult to locate needed items in the various jobber’s 
stocks. Many times a thorough canvass of the two 
cities fails to bring the desired article to light. It is to 
be sincerely hoped that the newly created board to 
provide supplies for the civilian part of the population 
can make a really appreciable increase in this direction. 

The opinion has been expressed by at least one hard- 
ware man that the mid-year lull is over and the next 
few weeks will see an ever increasing volume of busi- 
ness. The help problem is constantly becoming more 
difficult. One hardware store lost over half the mem- 
bers from one department last week and others find it 
necessary to carry a heavier burden of work than for 
many years past. 

Prices show no very great change from the previous 
quotations. All prices are subject to immediate accept- 
ance only and goods are sold subject to price ruling at 
time of shipment. Sales of school supplies are con- 
siderably lighter this year and a large order for goods 
of this description is very rare. 


AxEs.—Sales are showing an increase in a retail way 
due perhaps to the cooler weather. Buck saws also are 
very much in demand. It is interesting to note how 
many superfluous trees are being cut down all over the 
cities, and made into fuel. It is to be regretted that 
the price on wood for fuel is practically prohibitive in 
this part of the country where this kind of fuel is so 
plentiful. 

We quote from local jobbing stocks: Single bit base weight, 
$14.50 per dozen; double bit base weight, $19 per dozen; 
Sager handled, single bit axes at $18.50 per dozen; Sager 
handled, double bit, $23 per dozen; Quaker City Boys at 
$12 per dozen. 

Bo.tts.—Call from shops and factories is very heavy 
and local stocks on the sizes most in demand badly de- 
pleted. Prices are unchanged. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 30 per cent; large carriage at 20 per cent; small machine 
at 30-10 per cent; large machine at 25 per cent; lag or coach 
screws at 30-10 per cent; stove bolts at 60 per cent; and 
tire bolts at 40-10 per cent. 

FILEs.—General conditions surrounding files seem un- 
changed. Short stocks are the rule on the popular sizes 
and kinds and the price is unchanged. The recent ac- 
tion by the file manufacturers in reducing the tremen- 
dous variety of sizes and kinds for at least the duration 
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of the war should enable them to speed up very mate- 
rially on the items needed so badly. 


We quote from local jobbing: stocks: Nicholson files at 
50 per cent; Riverside files at 60-74% per cent; Royal at 65 
per cent; and Arcade at 50-10 per cent from standard list, 


GALVANIZED PAILS.—Prices show no further advances 
and call is normal. Quotations below show some re- 
visions, made with more information than was previ- 
ously obtainable. 


We quote from local jobbers’ stocks 8 qt. galvanized pails 
at $5.44 per dozen, 10 qt. at $4.75 to $6.16 per dozen, 12 qt. at 
$5.05 to $6.76 per dozen, 14 qt. at $5.90 to $7.59 per dozen, 
16 qt. at $9.18 per dozen; 16 qt. galvanized stock pails at 
$8.15 to $11.55 per dozen, 18 qt. at $9.45 to $13.42 per dozen, 
20 qt. at $15.29 per dozen. 


GALVANIZED TuBs.—Sales are fair with no change in 
prices, and stocks are very low. 


We quote from local jobbers’ stocks No. 0 galvanized tubs 
at $14.30 per dozen, No. 1 at $13.70 to $17.60 per dozen, No. 
2 at $15.40 to $19.80 per dozen; No. 3 at $17.75 to $23.10 
per dozen, No. 1, heavy, at $19.80 per dozen, No. 2 at 
$22.00 per dozen, No. 3 at $25.30 per dozen. 


HANDLES.—Common sizes of handles are very scarce 
and prices remain high. Nail and machinist hammer 
handles are very much in demand with local supplies 
nearly exhausted. 


We quote from local jobbers’ stocks: A. E. hammer handles, 
Daniel Boone at $1.50 per dozen; Beauty at $1 per dozen: 
blacksmiths’ hammer handles, 16-in. Daniel Boone, $1.50 per 
dozen; 18-in., $1.75 per doen; Beauty, 16-in., $1.10 per 
dozen; 18-in., $1.15 per dozen; machine hammer handles, 
Daniel Boone, 14-in., $1.50 per dozen; 18-in., $1.85 per dozen; 
16-in., $1.75 per dozen; Beauty machine handles, 14-in., $1 
per dozen; 16-in., $1 per dozen; 18-in, $1.10 per dozen; 
30-in. sledge handles, $3.50 per dozen; Daniel Boone, 36-in., 





3.50 per dozen; extra 30-in. sledge handles, $2.50 per 
dozen; 36-in., $3.25 per dozen; No. 1 handles, $2 per dozen; 
36-in., $1.50 per dozen; single bit axe handles, Gold Seal, 


$5 per dozen; Crown, $4 per dozen; Red Seal, $3 per dozen; 
White Seal, $2 per dozen. Extra railroad pick handles, 
$3.75 per dozen; No. 1, $3 per dozen; No. 2, $2.50 per dozen; 
Red Seal, $3.25 per dozen; Daniel Boone broad axe handles, 


16-in., $1.50 per dozen; 17-in., $1.75 per dozen: 18-in,, $1.85 
per dozen; Beauty, 16-in., axle handles, $1.25 per dozen; 


17-in., $1.25 per dozen; 18-in., $1.25 per dozen; D handle 
shovel handles, spade handles, scoop handles, rake, hoe and 
fork handles are 30 per cent from standard list. 


Nuts.—Stocks are being heavily drawn on and sales 
to shops and factories continue very good. Prices show 
no change. 


We quote from local jobbing stocks: Sq. iron machine 
screw nuts at 25 per cent; hexagon iron machine screw nuts, 
25 per cent; brass machine screw nuts, 15 per cent; hexa- 
gon semi-finished nuts, 50 per cent; hot pressed sq. blank 
nuts at $1; hot pressed sq. tap nuts, 80c.; hexagon blank 
nuts, 80c.; hexagon tap nuts, 60c. from standard list. 


Rope.—Stocks are in fair condition with sales very 
good. Call is especially good on the larger sizes. 


We quote from local jobbing stocks: Best grade Manila 
rope at 34c. per lb. base; best grade sisal rope at 24c. per Ib. 
base. Swedish wire rope at list plus 5 per cent; tram 
and.-tiller rope at list plus 5 per cent; Monitor hoisting rope 
at 5 per cent discount; plow steel, 20 per cent discount; 
crucible steel, 844 per cent discount from standard list. 





CLEVELAND 


Office of HARDWARE AGE, 
Cleveland, Sept. 10, 1918. 


Business in retail hardware lines continues very 
satisfactory considering all conditions. Some of the 
larger Cleveland retail stores report that their August 
sales were practically the same as a year ago in dollars 
and cents. This, however, indicates a falling off in 
the volume of business as prices on practically every- 
thing are much higher than a year ago. Retailers are 
getting ready for the fall trade and report the busi- 
ness outlook promising. The scarcity of goods is be- 
coming more acute and this is interfering somewhat 
with the volume of business although in many cases 
retailers are able either to get what they want or 
satisfactory substitutes by canvassing the various job- 
bers. There is a shortage in various lines of shelf 
hardware, particularly padlocks. Manufacturers of 
purely non-essentials are feeling more than those en- 
gaged in other lines the Government restrictions on 
material and this is reflected to the hardware trade in 
a scarcity of express wagons and other non-essential 
articles. Manufacturers of most lines of small tools 
outside of twist drills are able to keep the trade fairly 
well supplied. 

Preserving kettles and other canning appliances as 
well as fruit jars and tin cans are moving well. How- 
ever, there is a shortage of enamel ware which will 
doubtless grow more acute, 


Jobbers report a very good volume of business al- 
though they say that their sales would be larger 
were they able to supply all the goods called for. They 
are getting a moderate volume of future orders for 
seasonable goods but the buying of staple articles is 
limited largely to early requirements. The demands of 
the local trade have increased during the past week 
or two. Jobbers are seriously inconvenienced by the 
labor shortage and are unable to get out orders 
promptly. As the labor situation is liable to grow 
worse aS more men are taken into the army, deliveries 
will probably be further delayed and it is advisable 
on this account for retailers to anticipate their wants 
and send in orders as early as possible. 

BRUSHES —Manufacturers are finding difficulty in 
supplying the hardware trade with brushes owing to 
the difficulty in getting raw material and the large 
demands of the Government which are taking nearly 
all the output of some of the plants. Brush manu- 
facturers, in order to get raw material, must secure 
a Government priority order and the consumers and 
distributers are classified by the Government, the hard- 
ware trade having a lower rating than some of the 
manufacturing plants that are buyers. The demand 
is brisk and deliveries on brushes not in manufacturers’ 
stocks are slow. 

AUTOMOBILE TIRES AND ACCESSORIES. — Deliveries 
on automobile tires are slow. Jobbers have good stocks 
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of the smaller sizes, but have run out of some of the 
larger sizes. Tire manufacturers by direction of the 
Government are now turning out only 50 per cent of 
their normal output in caSings and tubes. This re- 
striction extends to Oct. 1, when a further ruling from 
the Government is expected, but the trade does not 
believe that a larger output of tires will be allowed. 
The hardware trade feels that should the Government 
adopt the drastic policy of refusing to allow sales of 
tires except for cars used for business purposes such 
a restriction would not interfere with sales by hard- 
ware stores as the trade claims most of their output 
of tires goes on cars used for business purposes. While 
the tire shortage is not acute at present jobbers are 
advising retailers to stock up when they can. The de- 
mand for accessories has held up well until the past 
week, but has apparently been affected by the “gasless” 
Sunday order. 

BicycLEs —Manufacturers have advanced prices on 
bicycles from $2.50 to $3 each for immediate delivery 
and are refusing to accept orders for 1919. It is un- 
certain how much of their product bicycle manufac- 
turers will be able to turn out for next year. 

BINDER TWINE.—The demand for binder twine is not 
active, although jobbing houses are taking some orders 
for spring shipment. Standard binder twine is quoted 
at 24c. per Ib. out of stock and 23%c. for shipment by 
manufacturers. 

Botts, Nuts AND RiveTs.—Bolt and nut manufac- 
turers are getting further behind on shipments owing 
to the heavy demand of the Government, and’ jobbers 
have increased difficulty in securing stocks. At pres- 
ent jobbers’ stocks are in fairly good shape, but un- 
less the situation changes these stocks are likely to run 
low. The demand is very active. Prices are as fol- 
lows: 


Machine bolts, cut thread, small sizes, 40 per cent off the 


list; large sizes, 35 off list; large machine bolts, 25 off; 
stove bolts, 65 and 5 off; nuts, hot press, square tapped, 
$1.50 off; hot press, square blank, $1.70 off; hexagon nuts, 
blank, $1.50 off; hexagon nuts, tapped, $1.30 off. 

CipER PRESSES.—The good apple crop in this terri- 
tory has created an active demand for small hand cider 
presses and mills. Retailers who handle these goods 
have adequate stocks. 

ENAMEL WARE.—There is a good demand for enamel 
ware and stocks of both jobbers and retailers are low. 
Manufacturers are unable to turn out the goods as 
needed and there is little prospect of an improvement. 

Firtincs.—There is a very good demand for mal- 
leable pipe fittings, but jobbers are finding it almost 
impossible to secure supplies. 

GALVANIZED WARE.—There is a good demand for gal- 
vanized ware, but jobbers’ stocks are low and ship- 
ments from manufacturers are slow. There is little 
prospect of an improvement as manufacturers are 
largely engaged on Government orders. 

GARDEN TooLs.—Jobbers are taking some orders for 
garden tools for the spring trade. As these’ tools 
come in the essential class the supply will doubtless 
be adequate. Jobbers at present have fair stocks. 

GuNs.—The hunting season has opened in Ohio with 
small stocks of guns and rifles in the hands of jobbers 
and retailers, and the probability is that there will 
be a serious shortage. Orders placed with manufac- 
turers by jobbers last February have not been filled 
yet and jobbers consequently are unable to fill many 
of their orders from retailers. 

HANDLES.—The wood handle situation has improved. 
Jobbers are now getting fair shipments, particularly 
on hammer handles from manufacturers. The demand 
is very good, being specialiy heavy for ax handles. 

NAILS AND WIRE.—Shipments from the mills are 
slow and jobbers’ stocks are very low. Nails are be- 
ing received in small lots from day to day and jobbers 
are often out of some sizes. The demand is good 
and the trade is being supplied fairly well, although 
retailers must often wait for deliveries until jobbers 
get stocks from the mills. Jobbers’ prices for less 
than carload lots are as follows: 


Wire nails, $4.2 5 per keg; galvanized wire, 
lb.; No. 9 annealed wire, $4 per 100 Ib. 





$4.75 per 100 


PouLtRY NETTING.—Poultry netting is not active, 
although the retailers are placing some orders for 
immediate shipment. 
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RuBBER RoOOFING.—The demand for rubber roofing 
is only moderate. Jobbers have sufficient stocks to 
meet all requirements. No recent changes have been 
made in prices. 

Screws.—The demand for screws continues active 
and manufacturers apparently are able so far to sup- 
ply the demands of the trade fairly well. Jobbers’ 
prices are as follows: 


Bright steel screws, 75 and 10 off list; flat head brass 
screws, 50 and 5 off; round head nickel screws, 60 and 10 off. 


SHEETS.—Although some of the sheet mills have been 
supplying jobbers with limited quantities of sheets 
under the Government rules applying to the jobbing 
trade, sheet mills are so well filled up with Government 
business that the supply is entirely inadequate and 
jobbing houses have practically no stocks and are ac- 
cepting very few orders. Inquiries are very plentiful. 

Jobbers’ prices are as follows: No. 28 black, 6.42c. per Ib.; 
No. 10 blue annealed, 5.42c.; No. 28 galvanized, 7.67c. 


SprkEs.—There is a heavy-demand for railroad 
spikes, which are hard to get from manufacturers. 
The price is unchanged at $5.15 base per 100 lb. 

STEEL Propucts.—Jobbers are getting some ship- 
ments on steel bars and other mill products on old 
mill orders, but their stocks are low and they are find- 
ing it almost impossible to secure from other sources 
material not carried in:stock. Warehouse prices are 
as follows: 

Steel bars, 4.07c.; plates, 4.42¢c.; structural material, 
STEEL ROOFING.—Jobbers have no stocks 
roofing and are unable to secure shipments. 

quently they are not quoting on inquiries. 

Stoves.—Retailers are getting in good-sized stocks 
of air-tight heating stoves for burning soft coal, for 
which they expect a good demand during the coming 
fall and winter. Little call is expected for base burners 
because of the high prices and inability to secure an- 
thracite coal this season in this territory. But with 
the supply of soft coal fairly plentiful and certainty 
of natural gas shortage the demand for other types of 
heating stoves will probably be very satisfactory. Re- 
tailers are able to get stocks at present, but it is un- 
certain how long the stove manufacturers will be able 
to take care of the trade. 

Stove PIPE AND ELBows.—Jobbers’ stocks are very 
low and they are unable to secure shipments from 
manufacturers. The demand for both stovepipe and 
elbows is quite active. 

Twist Dritts.—The twist drill situation is grow- 
ing worse in respect to deliveries. Jobbers have large 
orders with manufacturers, but shipments are months 
behind and supplies of the sizes for which the de- 
mand is most active are often exhausted. The demand 
is heavy, but owing to the large Government require- 
ments no improvement in the sityation is looked for 
in the near future. Prices are unchanged. 

WASHING MACHINES.—Electric washing machines 
have been placed under Government restrictions with 
various other products and sales are not being made 
without pledges that the machine is essential. Re- 
tailers are expected to exact a pledge from purchasers 
that they cannot get along without a new machine 
and that if they have an old one it cannot be repaired. 
A very large number of the washing machine models 
have been eliminated. 

WIRE CLOTH.—There is some call for wire cloth for 
immediate shipment, but the jobbing trade is not tak- 
ing orders for spring delivery. 


4.17c. 
of steel 
Conse- 





CHICAGO 


Office of HARDWARE AGE, 
Chicago, Sept. 8, 1918 
Sexe are very few price changes in the paint, 

oil and color prices since our last report, although 
turpentine has made an advance of 6c. per gal. during 
the past week. 

Jobbers report paint sales as better than had been 
expected with so little in the way of building going on. 
So many buildings were left unpainted last season, on 
account of the expense, and the owners are now finding 
that they must paint or the buildings will suffer. There 
is also another factor which is entering into sales of 
paints and interior finishes in this territory. The re- 
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strictions on building have reduced the number of new 
flats and houses for renting purposes, and owners of 
older buildings are fixing up their properties to obtain 
a higher rental. 

Linseed oil appears hard to obtain under present con- 
ditions, and prices are very firm. New seed is not 
available as yet, and the crushers have little of the old 
seed on hand. The price is the highest in its history, 
and manufacturers do not anticipate any heavy declines 
even after the new crop is available. 

MIxEp PAINTS.—There have been many rumors of 
price advances on mixed paints, but local jobbers have 
not as yet made any changes. However an advance 
would prove no surprise. Retail dealers in this vicin- 
ity are attempting to clear their stocks of the sizes and 
shades which have been discontinued by the paint manu- 
facturers, and the general impression is that the trade 
in general will benefit through the changes. 

Paints.—We quote f.o.b. Chicago: No. 1 house paint, $3 
per gal.; No. 2, $2.50 per gal.; No. 3, $1.80 per gal. 

LINSEED O1L.—There has been no change in the lin- 
seed oil prices for several weeks past, and none is ex- 
pected until more definite knowledge of the flaxseed 
crop is at hand. Reports indicate that the crop will 
be very light in the Dakotas and in Canada, although a 
larger yield is now expected than was anticipated a 
few weeks ago. The crushers in this vicinity claim to 
have very little seed on hand and no great quantities of 
oil in reserve. 

Linseed Oil.—We quote f.o.b. Chicago: 
seed oil, in barrels, raw, $2.05 per gal.; 


gal. Prices quoted are for single barrel lots. 
tities at the usual discounts. 


TURPENTINE.—Turpentine has continued its upward 
climb, registering an advance of 6c. per gal. since our 
last report. Local sales do not appear to be overly 
heavy, but there is an apparent shortage and prices 
are firm. 

We quote f.o.b. Chicago: 
rels, Sle. per gal. 

DENATURED ALCOHOL.—There has been very little 
variation in either the demand or the supply of dena- 
tured alcohol and the price has remained at the same 
level for some time past. Sales in retail hardware 
stores of this line increase during the winter, as much 
of the alcohol is sold for use in automobile radiators to 
prevent freezing. 


Denatured Alcohol.—We quote to retailers, f.o.b. Chicago: 
In barrels, 75c. per gal.; 5 and 10 gal. cans, 95c. per gal.; 
1 gal. cans, $1 per gal. Prices include containers. 


WHITE LEap.—Sales of white lead in local retail 
stores are light, and usually for the smaller size pack- 
ages. There does not however appear to be any surplus 
on the market and present prices show no indication of 
dropping. 

White Lead.—We quote pure white lead as follows: 100- 


Strictly pure lin- 
boiled, $2.07 per 
Larger quan- 





Strictly pure turpentine, in bar- 


lb. kegs, per lb., 24c. in quantity; single kegs, $14; 50-lb. kegs, ' 


per lb., 14%4c. in quantity; single kegs, $7.25; 25-lb. kegs, per 
lb., 144,c. in quantity; single kegs, $3.70; 12%4-lb. kegs, per 
lb., 144%4c. in quantity; single kegs, $1.95; (500-lb. lots, or 
more, 4c. per lb. less.) 

SHELLACS, Dry CoLors, Etc.—Prices on shellacs, dry 
colors, ete., to retailers, f.o.b. Chicago, are as follows: 


New York Plaster of Paris.—In barrels, $4 per bbl. 

Gilders’ Whiting.—In barrels (barrels, 50c. each), $2 and 
$3 per cwt. 

Pure White Shellac.—(4-lb. goods), in 
per gal. 

Pure Orange Shellac.—(4-lb. goods), in gallon cans, $3.75 
per gal, 

English Venetian Red.—In barrels, $2.50 and $4 per cwt. 

Paste Wall Paper Cleaners, leading brands.—$14.50 and 
$15.50 per gross. 

The following differentials suggested on dry material over 
barrel price: 100-lb, lots, lc. per lb.; 50-lb. lots, 2c. per Ib.; 


5 to 25-lb. lots, 3c. per 


TWIN CITIES 


MINNEAPOLIS AND ST. PAUL, 
Sept. 4, 1918. 
Paint sales show an improvement and the next few 
weeks should be a harvest time for this class of trade. 
This is one of the best times of the year for outside 
work in painting and usually is a very busy time for 
paint dealers. 
MIxED PAINTS.—Sales 
quantities in demand. 


We quote from local jobbing stocks: First grade mixed 
paint at $3.35 per gallon; second grade, $2.40 per gallon. 


gallon cans, $4 


are increasing with large 





Hardware Age 


LINSEED OIL.—Price is unchanged with sales normal, 

We quote from local jobbing stocks: Raw linseed oi] in 
barrel lots at $1.97 per gallon, and boiled linseed oil, barre| 
lots, at $1.99 per gallon. 


WF ITE LeAp.—No change has been made in price and 
sales are light. 


We quote from local jobbing stocks: 
lots at $11.63 per cwt., with the usual 
of package and quantity. 


CLEVELAND 


Office of HARDWARE AG: 
Cleveland, Sept. 10, 1918, 

The demand for paints continues dull and the trade 
does not look for much activity during the remainder 
of the season. The market on paints and oils is very 
firm and some further price advances are looked for. 
Locally there is little call for paints except for re- 
painting and redecorating houses. Some manufacturers 
are slow on deliveries of mixed paints owing to large 
Government orders and labor shortage. 

PAINTS.—Retailers have good stocks of paints and 
are buying only what they actually need. Prices have 
not changed recently but there are rumors of an ad- 
vance, 

Strictly pure mixed paints in gallon cans are quoted at 
$3.35 to $3.50 for colors and $3.50 to $3.65 for white 


BRUSHES.—Jobbers have recently taken some good 
orders for brushes for spring delivery. However, the 
trade is generally well supplied owing to the fact that 
sales have been below normal this year. The supply 
of brushes is scarce and a price advance is expected. 

WHITE LEAD.—The demand for white lead for early 
requirements is fair, but no future business is coming 
out. There is talk of a price advance. 


Strictly pure white lead is quoted at l4c. per lb. in 100-Ib. 
kegs for less than 500-Ib. lots. 


TURPENTINE.—The demand for turpentine is not ac- 
tive. Stocks are fair. 
Jobbers quote turpentine in barrel lots for city delivery at 


76 l4e. 


White lead in 100 Ib 
differentials for size 





BOSTON 


OFFICE OF 
Boston, Sept. 7, 
i a jobbing way the demand for paint is fully up to 
expectations. It is, however, generally confined 
to small containers, of which the market is unusually 
short in spots. In a wholesale way the market has 
not really caught the fall business swing. Some of 
the salesmen are out on the road plugging for busi- 
ness, but certain houses have not sent out their forces 
for two reasons. In the first place the Government 
has not taken a definite stand as regards some branches 
of the paint business. And in the second place the 
wholesale houses are inclined to go slow until a line 
on how the new draft will work out can be obtained. 
Under these unsettling conditions it is natural to 
assume that the paint market this season will be late 
in getting fully under way. The wholesale market 
cannot, however, be termed as quiet. There are enough 
orders coming in all the time to keep things moving 
along. The trade is especially anxious to impress upon 
the paint-consuming public that wants should be an- 
ticipated as soon as possible. While some firms are 
well supplied with paints, a majority are not, so it will 
not be easy a little later for one to get what one wants. 
Then, too, it must be remembered that paint firms are 
working under a decided disadvantage inasmuch as 
they have a lot of new and inexperienced help, which 
makes for a slowing up of shipments on orders. In 
addition the railroads are making a sorry showing 
in the handling of paints and the express companies 
are not doing any better, so the buyer or consumer 
cannot always be sure of getting his paint on schedule 
time after it has left the seller’s hands. Many of the 
new orders for paints contain instructions to ship 
“at once.” Such instruction prior to the war carried 
considerable weight, but to-day the average paint house 
pays little attention to them because it is realized the 
request cannot always be granted. 


BrusHES.—As_ anticipated, the new demand for 
brushes is far below normal and of a hand-to-mouth 
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Paints, Oils and Colors 


Animal, Fish and Vege- Dane, prime, 
table Oils— white floated, 
fo. b. works 








Linseed, Raw, Carload 1 sccceuesoes 33.00 @36.00 
WO ce wesawedanes $1.90@— Off color, in gs 
City, five-bbl. lots @ ton ........-23.00@28.00 
and OVer ...+.se+. 1.90@— Chalk, English . <) ton nominal 
Out-of-town, five-bbl. WOME cccecs P ton nominal 
ots and over...... 1.90@— China Clay, Imported 


® ton 20 00@A( 00 


advance on 


soiled, 2¢ @ gal. 



















Raw. Domestic .icscecs 15.00@22 
Tard, Prime Winter.%: Cobalt, Oxide ..@ M 1.60@ 1.65 
Extra No. 1... ea WRIIRS cccccccecscs ?@ 100 Ib 
ee SA . 1.50@1.55 Commercial 1.25@— 
Cotton seed, Crud.., Gilders .1.30@1.35 

TOR, WE c.ccv 17% @— Ex. Gilders 85@1.50 
Yellow Summer 
Prime, bbl. ..... 21 @22 sas - 

Tallow, Acidless 1.58@1.60 Putty, Commercial— 
Menhaden 100 ib 
Northern Crude ..$1.20@1.27 Pure, tubs ........ 8 10a 

Southern f.o.b. Fae- In 1% to 5 & tins.. $4.70@6.10 
COPY coccccecece . -20@1.27 
Light Pressed .... 1.36@1.37 . 
Yellow Bleached . L 37@1.39 Spirits—Turpentine— 
White Bleached # gal. 
Winter .......+. 1.39@1 -40 In Machine bbls...... 6614 @ — 
Cocoanut Ceylon do- 7 
mestic tanks, per 1b.16%@17 
Cochin Imported, spot....nominal Gum Shellac— 
Domestic, bbl. «ie @18% * 
Cod Domestic Prime. .1.28@1.30 nk a -nominal 
Newfoundland ..... -85@1.40 Fine Orange ........ 7 @s80 
Corn Refined, bbl...21. 47@21. 67 C. Garnet........ 68 @69o 
Porpoise body .......... nominal el a oak 80 @R2 
Olive denatured ..... 4.25@4.50 Second Orange ...... 72 @73 
Neatsfoot Prime -1.95@2.00 Kala Button ........... nominal 
Palm, Lagos, spot per Ib. .nominal , <. Vie ee 68 @é69 
Soya Bean, Manchu- w © Oc ccocecsccncle @ae 
rian, spot, bbls....18 @18% 
Minerals Oils— Celene 8 Se 
Black, 29 gravity, 25 @30 P gal. Black Lamp ....... 
cold test ....... 24 @25 Black, Coach, Sf 
29 gravity, 15 cold Black in oil...... 
OBE veeeeeereees 24 @25 Drop Black .......... 
Summer .......... 24 @25 Blue Chinese 
Cylinder, light filtered.45 @50 Blue Prussian ....... 
Dark filtered ......39 @43 Blue, Ultramarine ... 
Paraffine, high viscos- Brown Vandyke ..... G 35 
i A 4 @al French Ochre ....... 15 18 
tan 3 sp. gravity.....f BF 6 Green, Chrome, Pure..70 @75 
85 sp. gravity.....25 @27 Green, Paris 60 @T5 
Red Parafline ....... 30 @38 Indian Red ..........2 @26 
Venetian Red ........15 @18 
Miscellaneous— Sienna, Burnt ....... 26 @28 
Barytes: Umber, Raw .........250 @27 
White, Foreign, Umber, Burnt 2... 25 @27 
Ue tokaneskatees nominal Chrome Yellow .......38 @45 
character. Evidently everybody has made up their 


minds to make old brushes do as long as _ possible. 
Stocks carried by retailers are smaller than usual 
because of the high cost of material. In these days 
it does not take much of a stock of brushes to tie up 
a considerable amount of money. The demand for 
goods being small the retail trade has decided it can 
find a better and more profitable use for its money. 
The wholesale market is not over-supplied, however, 
and there is just enough doing all the time to hold 
prices firm and the market in a healthy condition. 


Dry CoLtors.—The dry color situation is unchanged. 
The market is fairly well supplied with American 
goods, but comparatively little foreign stock is obtain- 
able. The paint trade is of the opinion that con- 
sumers by the time the war ends will have become 
so familiar with American goods that it will be several 
years before the call for foreign goods gets back on 
anything like a normal basis. Some people go so far as 
to state they believe the day of foreign dry colors has 
passed. The demand for dry colors is moderate, and 
prices are strong throughout the list. Local jobbing 
quotations follow: 


3arrel Lots—Plaster paris, $4 to $4.25 per bbl. ; 
commercial (bolted), 1%c. lb.; whiting, gilders, 2c. per 1lb.; 
dry zine (American), 20c. lb.; lamp black, bulk, 1l5c. Ib.; 
lamp black in 1-lb. packages, 19c.; raw and burnt umber, 
8 to 12c. lb.; raw sienna, 15c. lb.; burnt sienna, 13 to 1l5e 
Princes’ metallic brown, 344¢.; yellow ochre, 3%4c.; Venetian 


“] 9 ’ 
Xs Foun Late —Parte green, in 1-lb. pkgs., 55c. lb.; in %4-lb. 
pkgs., 56c. lb.; %4-lb. pkgs., 57c. lb.; ultramarine blue, 24c, Ib. 

GLuEs.—The market for glues shows no particular 
change. There is enough selling from day to day to 
keep things interesting, and as the cost of raw ma- 
terials and labor continues high, there is every indica- 
tion that the jobbing market will hold strong during 
the remainder of 1918, at least. The manufacturers 
believe the new draft will seriously cripple their busi- 
ness organization and for that reason they are in- 


whiting, 















White and Red Lead, slue, Prussian Fevelgn. . nominal 
«&e— Blue, Soluble . .--1.35@1.50 
Cents P hb Blue, Ultramarine ....14 @50 
Lead, een srican White Brown, Spanish, hig 
Seeseesaevatos 10@10% grades, per ton... .24.00@— 
In oil White, less than Brown, Spanish low 
500 ., per EN <> a's pin nee 16.00@ 
Sarr $14.00 @— Carmine, No. 40, bulk. 5.50@6.00 
00 HD. up to Green, Chrome, ordinary 
2000 Ib., per 8 @12} 
100 Ib. .....$12.60 @— Green, Chrome, pure..40 @50 
2000 I. up to Metallic Paint, ® ton, 
10.000 ID., per | ae Sere 24 00 @ 32.00 
ae $12.29 @— el enivenkcadeaun 24.00@30.00 
10,000 Ib. up to Ochre, Medium, P ton, 
30,000 ID., per 30.00@ 60.00 
. | Sear $11.97 @— American, Golden, ®@ I, 
Carload, mini- 6 @10 
mum, 15 tons, Foreign, Golden, @ I. 
per 100 )....$11.84 @Q— 5 @10 
Litharge, American, PEGMER cc ccccccesesone nominal 
powdered, Steel Orange, Mineral, Pnglish..nominal 
Kegs, per 100 French ++e+-..- nominal 
mew eaeeeede 4.00 @Q— German .. nominal 
500 ‘Db. up to 2000 American 14% @15% 





WO, éxeeecvsles $12.60 @— Red, Indian 
2000 lbs. up to American # 100 1. 8 @12 
10,000 Ib. ..... $12.29 @— Red, Tuscan ..... -nominal 
10,000 Ib. up to Red, Venetian @ 100 1b 24,@ 6 
30,000 Ib., per Rose Pink @io 
100 Ib. ........$11.97 @— Sienna, Italian, burnt 
Carload, minimum and powdered .... 7 @15 
15 tons .......$11.84 @— Burnt, lump ....... 1 @6 
7 Italian, Raw, pow 
Zine, Dry— em pn SE sc ical 6 @8&8 
Red Seal (French proc.) American, Raw .... 24@ 3 
13 @13% American Burnt and : 
Green SI. (French proc.) neg, powdered «2.465 2%@ 4 
131%4@13%, Fale. FORMER 6c ccccccsce nominal 


American. per ton $20.00@40.00 

Italian nominal 
Terra Alba. 

French ...... P 100 Ib. nominal 

English ...... P 100 Ib. nominal 


White Sl. (French proc.) 


14 @14% _, PEANAM on cece ee eeeees 
American Process. 
Standard 
Sterling 


19 @10% 
9% @10 





Superior .......... 94@ 9% American, # 100 Ib. < 1 . 
shige C Y, 254 
SEEN Aan ew hen sns 7 om American, @ 100 Ib. No. 2 
Dry Colors— 100@— 
Umber, Turkey, Burnt 
Black, Carbon Gas.... and Powdered ... 5 @T7 
,  vccavenne Raw and powde red. nominal 
Black, Drop Burnt, American ... "3% @4 
Black, Lamp _ea..... Raw lumps aes nominal 
Black, Ivory ........ Raw .. <ce 3% 
Mineral Blacks, ® ton, Yellow, Chrome, Fuse 30 @32 
35.00@45.00 Oxide Red, nativ 
Blue, Celestial .......15 @25 lump ape 34,@ 4 
Blue, Chinese ..... 1.35 @1.40 Vermillion, Quick Silver. 
Blue, English 2.00@2.10 


Prussian, Domestic, 


Chinese nominal 


clined to be more or less discouraged. Local jobbing 
prices follow: 

Glue, ground, 19c. lb.; plate, 35c. Ib. ; 45c. lb 

LEAD. —Orders for lead are beginning to filter in, 
but they are below those for the corresponding period 
last year. The fact that the Government has stabilized 
the price for the raw material has had a tendency to 
convince the retail trade that there is no need of rush- 
ing in to get supplies. Buyers shdéuld remember, how- 
ever, that the chances of getting anything like prompt 
shipments are rather remote. Local jobbing prices 
for lead follow: 


bonnet, 


White, in oil and dry, 12%4-lb. kegs, 14%4c. Ib. ; 25 and 
50-lb. kegs, 14\c.; 100- lb. kegs and larger, 14c.; for 500-lb. 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 121%4-lb. kegs, 14%4c. lb.; 25 and 50-lb. kegs, 14\c.; 
100-lb. kegs and larger, 14c.; red lead in oil, 12%4-lb. kegs, 
5e. Ib. ; 25 and 50-lb. kegs, 14%c. lb. ; 100-lb. kegs and larger, 
14%4c. lb. Orange mineral, 12%4-lb. kegs, 14%c. Ib.; 25 and 
50-lb. kegs, 141%4c.; 100-lb. kegs and larger, 144c 


O1Lts.—There has been a further advance of 2c. a 
gallon in the price of turpentine, and the insiders 
say the end of the rise is not in sight. Linseed oil 
prices are unchanged, but very firm. The market is 
marking time until it is definitely known how the 
flaxseed crop is going to turn out. The recent request 
of the Fuel Administration for owners of pleasure 
automobiles to refrain from operating them on Sunday 
was generally observed by the people of New England. 
While it is estimated that many thousands of gallons 
of gasoline were saved by their action, the market for 
that product was in no way influenced. The refiners 
are still of the opinion that the tendency of prices this 
winter will be upward. It might be well, therefore, 
for those who have the storage capacity to lay in a 
liberal supply. Boston jobbing quotations on oils follow: 


Castor oil practically under Government control; cylinder 
oil, 50c. gal.; gasoline, 50 gal. or more, 25\%4c. gal.; kerosene, 
50 gal. or more, 12'4c. gal.; lard oil, $2.15 gal.; alcohol, de- 
natured, 77c. gal.; wood, $1 gal.; linseed, raw, in barrel lots, 
$2 gal, in 10-gal. lots, $2.05, in 5-gal. lots, $2.07, in 1-gal 
lots, $2.10; boiled, in barre] lots, $2.01 to $2.02 gal.; neats- 










74 


foot, $2.15 gal.; sperm, $2.50 gal.; paraffin, 35c. gal. ; floor 
oils, 50c. gal.; turpentine, 77c. gal. in barrel lots, in 10-gal. 
lots, 82c., in 5-gal. lots, 84c., in 1-gal. lots, 87c. 

SHELLAC.—The recent restricting of imports of gum 
shellac has had a stimulating influence upon the market. 
The demand for shellac has improved noticeably, but 
there is still room for further improvement. One of 
the best posted paint men says that in his opinion 
there would be a runaway shellac market were it 
not for the fact that most of the manufacturers of 
hats and other things in which shellac forms an im- 
portant part are having considerable trouble in getting 
other materials with which to work. He is firmly 
convinced that prices for shellac certainly will not be 
lower for a long time, and is of the opinion they 
very likely will be higher. Jobbing prices on shellac 
follow: 

Shellac gums (small quantities), D.C. (orange), 90c. Ib.; 
V.S.0., 85c. lb.; T.N., 70c. lb.; bleached white shellac, 85c. Ib. 

SuUNDRIES.—The market for waxes continues very 
strong. The export demand is still on a very large 
scale, which naturally holds the domestic market on a 
very strong basis. It is generally conceded that the 
export movement will materially increase during the 
next three or four months and that in this case an 
advance in local quotations is highly probable. Putty 
is moving a little better because this is the time of 
year when broken windows should be repaired if they 
are to be. Jobbing prices follow: , 


Putty (best) in 125-lb. drums, 6 to 7%4c. lb.; paraffin wax, 
in 225-lb. cases, 118-20 melting, 12% to 18ce. Ib.: 123-25 melt- 
ing, 13c. Ib.; 128-30 melting, 1344c.; paro, in '500-Ib. cases, 
15c. Ib. 


VARNISHES. — Conditions governing the varnish 
market are much the same as noted in paints. In addi- 
tion the prospects of higher costs of raw material have 
caused some of the retail trade to anticipate their 
wants and for that reason the market is relatively 
more active than that for paints. 


Mill and Hardware Supplies 


The second and fourth issues of each month 
contain 7 other pages of hardware prices 


BARS—Crow— DRESSING—Belt— 
Steel Crowbars, 10 to 40 lb. .10¢ Jobbers’ Mfg. Company: 


Pinch Bars, 10 to 40 Ib......10¢ Blue Ribbon, Stick, ® ™.. 30¢ 
aise Paste, 5 & 10 ID. cans, 
BEAMS—Scale— TN gata 30¢ 


Ev 
Chatillon’s No. 1.List + 20&10% Liquid in gal. cans, @ gal.$3.00 


Chatillon’s No. 2.List + 20&10% 


BP. &. B&B W000 sci List + 20&10% DRILLS AND DRILL 
Sargent & Co........ List + 20% STOCKS— 

3 -G—-LEATHER— Twist Bit Stocks.........50&5% 
BELTING—L Twist, Taper and Straight 
From No. 1 Oak Tanned Butts. TSS a eR RR ni aE 40% 
Belting, Ex. Hvy., 18 02....% 35% Wire Gauge, Jobbers’ and R. 8. 
Belting, Heavy, 16 oz.......40% Blocks with ........0+.++ 40% 
Belting, Medium, 14% oz... ars Brace Drills for Wood.......50% 
Belting, Light, 13 02......- 50% 
Second Quality, Sides....... ee EMER Y—Turkish— 


Second Quality, Shoulders... .60% 


Cut Leather Lacing, Strictly Out of market at present time. 








err. B&D % DOMORIO, Wa. oes cna sosbass 10¢ 
Leather Lacing Sides, per sq. 7 . aw 
ft. Raw Hide, No. 1 in H meena ol AND 
sides 17 8q. ft. and over... .52¢ a 
Under 17 sq. ft...--- 496 ae eee 45% 
Obras oo 68s seer cane 45% 
Rubber— ae 
Competition (Low Grade) .40&10% OILERS— 
Btandard ......-cceeeeek 30&10° Steel, Copper Plated..... 00810% 
Best Grades .......-+-++++ +20" Chace, Brass and Copper. 10% 
Chace, Zinc Plated ’ 7 l 
BLOCK S—Tackle— Railroad, coppered ls 
Common wooden ....10% list net Railroad, brass ...... 
% lis et 
FOE a2 cece es FOR Oe PICKS AND MATTOCKS— 
Drill— TOOT CEE TE Fee 10% 
Athol Machine Co.: Contractors’ Picks .. cov ces OK 
Drill Blocks .........-- List net ROPE 
Carriage, Machine, €e— —pastern Retail Trail Per Ib 
Common Carriage (cut ee Manila, % in. diam. and larger: 
% 2 6, and smaller.......30% Highest Grade ............ 
Common Carriage (rolled thre ad) Second Grade . scethe 
% « 6, and smaller. . .30&10° Hardware Grade ........ 
Larger or longer....... 10810 Sisal, % in. diam. and larger:) 
Phila., Eagle, $3.00 Re 60% Highest Grade ..... ..28¢ 
Bolt Ends, H. P. Nuts... 15% Second Grade ............. 206 
Machine (cut thread) : Sisal, Hay, Hide and Bale Ropes, 
% a 4 and smaller... .20&10% any ply, Medium and Coarse: 
Larger or longer....... "1 5&10°¢ 


First —" 23%%¢; second 

EN 9.6 0 btd'e 6 o'p6 0: 20%¢ 
CHAIN—Proof Coil— Sisal, “tarred, Medium Lath 

all pate. f.o.b. Pittsburgh, per 

100 1 First. quality eter eer, 
san “Coil Straight Link: Second quality ........... 20¢ 

$/16. $19.00; 4%, $14.50; 5/16, Cotton Rope: 

12.00; %, $10.00; | 7/16, Best 5/16-in. and larger, 

9.85 ; ee /16, $9. 70; 35@48¢ 

% &11/16, 50; %&13/16, Medium, 5/16-in. and larger, 

$9.40; %&15/16, $9.30; 1 in. 30@40¢ 
(base), $9.20; 1%&1%, $9.20. Common, 5/16-in. and larger.30¢ 








Hardware Age 


Walworth Listed on Stock Exchange 


The 200,000 common shares (par $20) of the Wal- 
worth Manufacturing Company have been listed on the 
Boston Stock Exchange. The net earnings of the com- 
pany for the six months ending June 30 last were 
$906,267, after setting aside a reserve of $300,000 for 
taxes. 

During May last year the daily output of the com- 
pany’s South Boston plant was 3% tons of brass fit- 
tings, 6 tons of malleable iron fittings and 26 tons of 
cast-iron fittings. The daily output of the Kewanee 
plant was 8 tons of brass, 23 tons of malleable iron 
and 43 tons of cast-iron fittings. To-day both plants 
are turning out 15 tons of brass, 57 tons of malleable 
iron, 75 tons of cast-iron and 2 tons of steel fittings. 


Sprake Sales Company, Inc., Organized 


George T. Sprake, well known to the trade for the 
past 21 years, first as buyer of tools for the Simmons 
Hardware Company, and later occupying the same posi- 
tion for the Shapleigh Hardware Company, has recently 
organized the Sprake Sales Company, Inc., with head- 
quarters in the Higgins Building, Second and Main 
Streets, Los Angeles, Cal. Mr. Sprake’s organization 
will act as manufacturers’ representative, selling direct 
to the jobbing hardware, automobile and supply trade, 
covering a territory from Denver, Col., to the Pacific 
Coast, north as far as Vancouver, B. C., and south as 
far as El Paso, Texas. Mr. Sprake resigned from the 
Shapleigh Hardware Company in February last and im- 
mediately removed to California on account of his 
wife’s health. He has associated with him in his new 
enterprise several experienced hardware men, and has 
already secured some excellent accounts. The officers 
of the company are George J. Sprake, president; George 
P. Wilcox, secretary; Frank G. Sprake, tieasurer. 


SAWS AND FRAMES— pe com imam &e. 







Hack— Me a te’ Mfg. each, net 
Saws 6 to 14 in. inc........ 25% He. , $21. 505 Ro. 2, $18.50; 
Saws, Machine Blades, » $15.50 

7 2S See 10&10% a 

WASHER S—Cast— 
Saw Frames— Over %-inch, barrel lots. 
Iron adj., per doz.......... $2.88 
Steel adj., 8 to 12 in., per doz., Iron or Steel 
; $17.02 b¢ 
Steel adj., steel hdle., per doz., Size boli 5/16 gg to. b¢ 
$8.11 . : 4 
Adj. Pistol Grip, per doz. .$17.89 Washers. $11.40 10.50 9.40 
% 

— 9°30 9.10 
SCREW S— per 100 lb. 

Coach, Lag and Jack— . ee — 

Lag, Cone Point.........30&10% “RENCHES— 

Coach, Gimlet Point.....30&10% Agricultural ............% 50&5 % 

Alligator or Crocodile.......50% 

Jack Screws— Stitloon fete Bo cccscvees - bo 

‘ an? s 0 SE saceeunes 0-106 

Standard List ........ oe eee Genuine Stillson ........! 50K 10% 

Machine— METALS— 

Cut Thread, Iron, Tin— 

Flat Head or Round Head .50% —, ee nominal 

Filleter Head .......000. 40% ren eee ree ee nominal 
Brass: 

Flat Head or Round Head .30% Copper— 

Filister Head ........000. 20% Lake Ingot 
Rolled Thread Iron, F. R. or Electrolytic 

Peewee kbs es < ohaee 15% ‘oe 

Filistor ME Setisensneey 70% ne 
B . 

PH. Te a Spelter and Sheet Zine— 

Filister Head ........... 40¢ Western spelter .........10@11¢ 

Sheet Zine, No. 9 base, cast, 
Set and Cap— 17¢; open, 17%¢. 
Set (Iron) .. 000 SO% Lead— 
Ni / f “pe 

fs _ » net advanec over 9507 American pig. Per Ib., 94@ 9%¢ 
Sq. Hd. OOD voc cscvccccice BOM il -Per lb., 10 @11¢ 
Flow. Hd. OGp. ... 26. 000+0+ 80% Sole ~— 

Filister Hd. Cap........ 25% we Per |b. 
% x W% guaranteed. fa Tie 
Wood Me Dope seevteeveeesenes 63%¢ 
Flat Head, Iron........ 70% )t Refined .............00- 2 tee 
Round Head, Iron....... 65 % * Prices of solder indicated by 
Flat Head, Brass..... 42%% \2 private brand vary according to 
Round Head, Brass..... 40% (+ composition. 
Flat Head, Bronze... .87% % S 
Round Head, Bronze... 330%, Babbitt Metal— 
Best grade, per Ib...... . $1.10 
STOCKS, DIES AND Commercial grade, per Ib... 70¢ 
‘ teas Antimony— 
OGD «0-050 66 0602.02 0a eeeb ees 10% > 3@18 
Hand Taps, % to 1 in.:...: 45% «AM oe eo nee lagi 
“= Taps, smaller than \% Bismuth— 
Re cxeeectiso0 0be bears 45% re 5 $5.00 
M. 8. Teper Tepe, No. 2 to ¢ Per RD. ciissesccees $4.50@8 
eee ver 4 Aluminaum— 
: - 
M. 8. Taper Taps, larger... .45% No. 1 aluminum (guaranteed over 
TURNBUCKLES— 99 per cent pure), in ingots for 


§ —es (ton lots), f.0.b 
National Mfg. Co. Screen Door. Dee acksee ih ae per Ib., 32.10¢ 


vil 
No. 195, Japn’d, per dozen.$1.20 t 100 ee ee eee 40@45¢ 


















Publicity for the Retailer 





A Timely Ad on Safes—Good Talk on Electric lrons—Refrigerator Special 
That Boosted Sales—A Page from a Well Edited Store Paper 


By Burt J. PARIS 


There’s a Demand for Safes 
No. 1 (2 cols. x 6 in.). 


This ad, received from the Buchanan Hardware 
Company, Richfield Springs, N. Y., makes practical 
use of advice that has been appearing in the news- 
papers of late with regard to safe storage of Gov- 
ernment securities. 

In a brief but well thought out approach this ad 
emphasizes the need for a home safe. The acqui- 
sition on the part of the public of paper securities 
of negotiable value will stimulate the demand for 
safes, and this point is made mention of in the ad. 

The ad is well displayed, easy to read, and carries 
an attractive illustration. Be sure to feature Lib- 
erty Bonds and War Savings Stamps .in your next 
safe ad. You will be giving further publicity to 
these securities as well as advancing a real reason 
for the immediate purchase of a safe. 
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Don’t Make the Mistake--- 


trusting your Private Papers, Insurance Poli- 
cies, Silverware, Jewels, 


Liberty Bonds---Thrift Stamps 


in an open vault or safe drawer in your office, 
or hidden in a drawer at home in war. times. 
Thieving and fires have doubled in the last 
year. We have.a 


Melink Safe 


to fit every use AT HOME OR AT YOUR 


VOSS SS OOOO SCOSS COSCO 
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1. Run a safe ad like this 
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Keep Mother Happy 


with a UNIVERSAL ELECTRIC IRON. 

No hot stove to ruffle your temper with its heat and its coal 
and ashes. Just connect the cord to any electric lamp socket 
and you are ready to commence, and when your ironing is fin- 
ished, there is no fire to let cool off—just disconnect your 
cord. As far as dirt is concerned, you can do your ironing in 
the best room in your house. No fuss, no dirt with electricity. 


And think of the coal you are saving. 


They cost but little and save so much in time, patience and 


worry. 





FOSTER-FARRAR CO. 


Telephone 11 162 Main Street, 
Open Saturday Evening Opposite Draper Hote) 











2. Convincing talk on electric irons 


Electric Irons Are Happiness Spreaders 
No. 2 (2 cols. x 4 in.). 

The Foster-Farrar Co., Northampton, Mass., sent 
us this ad, which is the work of Mr. W. W. Darby, 
adman for the firm. 

The advantages of the electric iron are presented 
in chatty style, and this ad will lead many to inves- 
tigate what has proved one of the greatest aids to 
housekeeping. 

The main features of the iron are emphasized. 
It is well to bear in mind that an ad of this sort 
is far more effective than merely a descriptive ad. 
In this talk are introduced the important features of 
no heat from a stove, instantaneous service, and 
adaptability in every part of the house. 

This last point may be enlarged in a number of 
ways. For instance, a slogan like this would be 
of value: “You can iron wherever there is an elec- 
tric light socket,” or the same thought may be ex- 
pressed in different ways. 

Keep this ad for future reference. It is a very 
effective presentation of the electric iron. 


A Strong Special Sale Ad 


No. 3 (3 cols. x 12 in.). 
From Montgomery, Ala., comes this ad of the 
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THE HARDWARE HERALD. 


A MONTHLY BOOSTER NEWS- 
PAPER 








Published for the benefit of the cus- 
tomers of J. D. Sanford & Son, 
“The Quality Hardware Shop.” 


Laurinburg, N. C. 





The Hardware Herald. sent free for 
the asking. 
Cc. L. Sanford,. ‘ Editor. 


WE MUST SAVE SUGAR. 





Americans eat more sugar than 
other folks do, more than is really 
good for them. We have been using 
four ounces each daily; other people 
half as much. 

During the canning season we are 


told to use sugar for preserving, be- 
cause by eating preserves we save 
fats. Otherwise save sugar. In- 


stead of four ounces a day, use not 
more than two. That is more than 
folks have in Europe. Save at least 
an ounce of sugar a day. 

Give the children sirup, honey, mo- 
lasses, preserves. It’s better for them 
than candy. Munch raisins if you 
crave sweets. Go light on sugar in 
tea and coffee.” Don’t leave any in the 
bottom of the cup. Stint yourself on 
sweet drinks. Eat your cake without 
frosting. 

Nibbling sweets to tickle the palate 
never did anyone any good. And 
now that sugar is wanted to win the 
war, it’s a sin to use any for mere 
indulgence. One ounce a day--that’s 
all it takes to make’a stock of 1,185,- 
000 tons this year for our Army and 
our Allies. Saving that ounce a day 
is part of your war service 

You are sentries on guard in the 
Food Defense League. If you go to 
sleep gn duty, you endanger our suc- 
cess in the war. 


Mr. Charles Sheppard, Gibson, 
route 1, came in for a can of John- 
son’s Carbon Remover. Johnson’s 


Carbon Remover will increase the 
power of your car—stop that knock— 
quiet your motor—and reduce your 
gasoline consumption. 


Mr. C. E. Muse, Registrar of Deeds, 
purchased a Tee Pee Tent for his kid- 
dies. 


FATS DOUBLY PRECIOUS. 

Fats are the most precious thing 
in this war. Germany is_ nearer 
breaking for want of fats than any 
other thing. 

Hindenburg himself somé time ago 
gave notice that unless his troops and 
the munition maker got more fats— 
something would happen in Germany. 

Rats supply energy. When people 
go hungry they draw on the fats in 
their boides. When that is gone they 
are an easy prey to disease. 
out fats, people weaken and waste 
away. 

Our armies use fats by the shipload. 


With-]. 





Glycerin, which comes from fat, is 
one of the chief things for making 
modern explosives. We must have 
fats to keep up the fight. 

Save fats. Consume all. Don't 
waste any. You can cut the con- 
sumption of fats by reducing pastry 
and fried foods. Use cottonseed oil 
or peanut oil for cgoking. Use drip- 
pings. 

Trim your meat and melt the’ fat. 
Don’t let a. scrap get into the gar- 
bage. 

Waste no soap, save the scraps; it’s 
made of fats. Fats that can not be 
used for cooking should be saved and 
made into: soft soap. 

Our waste of animal fat has been 
awful. Save it. Cut down your con- 
sumption at least one-third of an 
ounce a day. That is enough to make 
400,000 tons a year, if all America 
saves fats. 

They tell us that in Poland children 
under five are nearly all starved to 
death. Will you let that happen to 
France? 


Mr. J. C. Hodges, route 2, purchased 
a five gallon can of Havoline Oil. 
Havoline “Makes a difference.” 


A Florence Automatic Oil Cook 
Stove will help you conserve the fuel 
supply. 

We sold a Dazey Churn to Mr. J. 
A. McColman, Gibson, R. F. D. 


Miss Cora Leach, route 4, was a 


Peerless Freezer purchaser this 
month. 


HAD CAUSE FOR SUSPICION. 





A big mass meeting was being held 
in Blimville. 

The well-groomed and slick-looking 
individual who was trying to separate 
the town from its money arose .to 
make a few remarks. 

“Fellow citizens,” he opened up, 
“apropos——” 

“Jist a minute, mister,” 
smallish sandy-whiskered man. 

A look of annoyance crossed the 
speaker’s face. 

“What can I do for you?” he asked. 

“I have here a pocket edition of 
Webster’s Dictionary, and I want to 
look up that word ‘Apropos.’ I don’t 
intend to sit here and let some oily- 
tongued stranger slip one over on 
us,” replied: the sandy-whiskered 
man. 

“You are a Jittle suspicious, I see,” 
said the speaker. “Now, that word 
to which you refer means——” 

“Never mind what it means,” en- 
joined the little man. “I’m looking 
it ap. 

I let a smooth talker sell me a uni- 
cycle one time. He said it was the 
last word in conveyances and when 
I paid the freight on it from Chicago 
I found I had purchased a wheelbar- 
row.”—St. Louis Globe Democrat. 


said a 


Mr. Sandy Deaton, route 1, pur- 
chased a bottie of O’Cedar Polish for 


his Auto. 


4. A well-balanced 






Ist, 1923 for $5.00. 


gladly rendered free. 


Buy War Savings Stamps 


During August, $4.19, and one cent additional for 
each following month during 1918. 


The Government Buys it Back from You January 


J. D. Sanford & Son is an authorized agent of the 
United States Government in the sale of Thrift Stamps 
and War Savings Stamps to the public. 










Our services are 
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J. D. SANFORD & SON 


PUT NEW LIFE IN YOUR MOTOR. 


A Dose of Johnson’s Carbon Remover will increase 
the power of your car—improve acceleration—stop that 
knocking sound—quiet your engine—and 
gasoline consumption 12 percent to 25 percent. 


JOHNSON’S CARBON REMOVER 


is a harmless liquid to be poured into the cylinders. 
softens the carbon and releases it from the metal. 
then burns, powders, and is blown out through the ex- 
Five minutes time and no labor required. You 
will save from $3.00 to $5.00 over any other method, with- 
out laying up your car and with very much better results. 


Use It Every 1,000 Miles 


If you will use Johnson’s Guaranteed Carbon Re- 
mover at regular intervals giving carbon no chance to ac- 
cumulate, you will automatically eliminate most valve 
trouble and your engine will always be at its highest effi- 


“The Quality Hardware Shop” 






reduce your 
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Mazda C-2 Electric Lamps won't 
hurt your eyes. These lamps are 
made with a bulb of special glass 
which filters or absorbs parts of some 
of the light rays, so that the light 
passing through is of the same color 
quality as average daylight. 


Mrs. T. J. Gill, Jr., and Mrs. T. J. 
Dunn, each purchased a Lisk Baby 
Bath Tub for their kiddies. 


We sold an Iron Clad Alarm Clock 
to Miss Minnie Warwick, route 2. 


Who whimpers most, a soldier for 
a leg or we stay-at-homes for wheat 
bread? 


Miss Margaret Grubbs, city, pur- 
chased one of our Electric Irons. 


Mr. J. T. Lytch, route 1, bought one 
of our axes. 


What does it profit.a man if he has 
his wheat bread for every meal and 
thereby sends to an early grave a 
Belgian baby? 


Mr. Jesse M. Gibson, Gibson, R. F. 
D. bought Johnson’s Black-Lac for his 
Auto Top. 








Tullis-Gamble Hardware Company. As a closing- 
out-sale ad it serves its purpose well. 

The scare heads, with their vnique wording, lead 
the eye to the attractive cut and the two important 
statements opposite. 

Following this, the refrigerator is briefly de- 
scribed, and styles and prices listed. In form and 
make-up this is a very good sale ad, and if you 
contemplate holding a closing-out sale on any of 
your summer lines by all means use this ad as a 
model. 

Notice the lines “A Limited Number Only” and 


store paper page 








Lisk Baby Bath Tubs. 
Made of heavy steel plate with 
four coats of white enamel. 
Smoothe round -corners.. No 
sharp edges to sctatch the 
baby’s tender skin. Each $3.75 








Combinets. 
Made of seamless white en- 


break. 
Each 


ameled_ steel. Cannot 
Clean, sanitary, durable. 
$2.75. 
Run no risk. Be sure its Lisk 
J. D. SANFORD & SON 
“The Quality Hardware Shop” 


“The Wise Housekeeper Will Come Down Early 
To-day.” These are a spur to quick action and have 


a valuable place in an ad 


of this type. 


Sanford’s Hardware Herald 


No. 4 (10% in. a 14 in.) 


Here is a page from the August number of San- 
ford’s Hardware Herald, published by J. D. Sanford 
& Son, and edited by Mr. C. L. Sanford. 

This store paper consists of four pages, is printed 
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Want To Get Even With 
The Ice Man? 


Get rid of that old Ice burner--Come to this 


EXTRAORDINARY SALE OF 
AUTOMATIC REFRIGERATORS! 














The Best 
oy Chance You 
2 Will Ever Get! 


A LIMITED NUMBER ONLY! 


No other Refrigerator has all these star features 
Exclusive Patented Water Bottle Holder. Built-in Porcelain-Lined Water Cool 
Bight Walls of Honest Built Insulation. Aatenatio- Gleetietien, * ay a ee 
Ample shelf room. Automatics use less ice 7 opnaiinag al iden. 
than any other refrigerator. Keeps out heat— No mixing of food flavors. Cold, pure, dry 
air. Means ‘food preservation.’’ 


Keeps in cold. 
Trap ‘Drain Electrically Welded Steel Wire Shelves. 


Pp that‘has Never Clogged. 
We Offer in This Sale a Limited Number of the Following Sizes: 





§e her $33.50. No. 455, plain, 120 Ibs. ............05.. $37.50 

Wi OB B, MD We. oc cocccceccccccoces $37.50 No. 624 Porcelain, 120 Ibs. ........... $61.00 

No, 450 B, 120 tbe. ....ccvccccceccoeee $3700 _. No. 51 Porcelain, 90 Ibs. ............. $37.50 
No. 60, Porgelain, 100 Ibs. ...,........ $42.50 


The Wise Housekeeper Will Come Down 
Early Today! 
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3. A model special sale ad 


on news stock, and carries a four-column make-up 
throughout. 

This make-up enables Mr. Sanford to use ads as 
large as 3 columns in width and yet have reading 
matter to one side, which is a distinct advantage of 
this size store paper. 

A close scrutiny of this issue reveals a well- 
balanced paper. Store news, display ads, special 
articles, and personals, are well distributed, making 
the paper attractive and inviting. A glance at this 
page will show how the editor balances his material 
on each page. 

Note the slogan used in the enamelware ad: 
“Run no risk. Be sure it’s Lisk.” Note also the 
detailed presentation of Johnson’s Carbon Remover. 
We recommend highly an ad of this type, particu- 
larly at this time, when most motors are clogged with 
carbon. 





The National Lock Washer Co., 65 Johnson Street, 
Newark, N. J., has increased its capital from $100,000 
to $200,000. 

Rumor has it that common and preferred shares of 
the Walworth Manufacturing Company will shortly be 
listed on the Boston Stock Exchange. 

The Globe Gage & Tool Company of Boston, a $24,000 
corporation, has been granted a Massachusetts charter. 
Incorporators: Charles B. Roberts, Boston; Walter W. 
Wright, Canton. 

The Puncture Proof Tire Co., Toronto, has been in- 
corporated with a capital stock of $40,000 by James 
Manchester, Robert W. Menzies, Stanley G. Hoffman 
and others to manufacture automobile tires, rubber 
goods, etc. 





Concerning Signs 


By B. F. ACRE 


coursing about signs writes that a sign is 

“that by which anything is made known (but 
we must respectfully suggest that he should have in- 
cluded the word anybody) or represented.” Con- 
tinuing, Mr. Webster states “that a conspicuous 
notice placed before a house to advertise the busi- 
ness there transacted” is a sign. Again we feel 
called upon to enlarge the definition which the cele- 
brated unabridged furnishes, by pointing out that 
if a man’s name is conspicuously displayed before 
a house, it isa sign. To further illustrate his mean- 
ing, Mr. Webster kindly quotes from Macaulay, 
thus: “The shops were therefore distinguished by 
painted signs, which gave a gay and grotesque 
aspect to the streets.” 

The observant citizen in any town is apt to notice 
that some merchants do not avail themselves as fully 
as they might of this form of advertising. Of 
course a sign costs a certain sum of money but as 
a well-executed job in this line serves for many 
years, the expense per year for this aid to publicity 
is comparatively small. It would seem that a man 
would do well to advertise himself and his business 
on the side as well as the front of a building, but 
this is not always done. 

Like a man’s handwriting or the cut of his clothes 
a sign is a kind of index of character and for this 
reason a man should stand over the painter who pre- 
pares the legend which is to be posted for the in- 
spection of the public and be sure that it fully con- 
forms to his ideas and taste. 

An old concern which has prestige and wealth can 
afford to allow a sign over its doorway so old and 
weather-beaten that it is entirely illegible to remain 
in its time-honored place, and a Stewart could man- 
age to do without any, as the older readers of Jron- 
Age Hardware who meandered along Broadway fifty 
years ago will recall, for neither his downtown 
wholesale or uptown store bore any sign whatever. 
In those days, however, even the size of the two 
buildings was an advertisement and made them land- 
marks. ‘ 

In modern times, in large cities especially, enter- 
prising merchants recognize the fact that the public 
is almost as accessible in the night as in the day- 
time, and consequently avail themselves of the use 
of electricity to compel attention and impress their 
names upon its brain. They have doubtless been 
reading Shakespeare and to transpose his lines a 
little, expect people to exclaim: 


A REVERED and accepted authority in dis- 


“Look how the streets of the city 
Are thick inlaid with patterns of bright gold.” 


This generation seeketh after a sign, and it is up 
to the merchants to provide signs good and plenty, 
so that he who runs may read and readily find the 
place that has the goods. 





The Atlantic Nail & Wire Co., Newark, N. J., has 
purchased property at Jeliff Avenue and Bigelow Street, 
formerly a distributing plant of the Du Bois Brewing 
Co. The property, about 105 x 160 ft., will be remod- 
eled for the new owner. 


The Utility Mfg. Co., Newark, N. J., has been incor- 
porated with a capital of $125,000 by William B. and 
Patrick Dolan, Newark, and Joseph A. Donnelley, Belle- 
ville, to manufacture metal lid lifters, etc. 





NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


Improved Door Check 


The Larimer Co. of Aurora, IIL, 
has recently added to its line the new 
improved Larimer door check, No. 10, 
designed for screen and other light 
doors. The check not only stops any 
slam and bang, but preserves the door 
as well. It is simply constructed and 
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Improved Larimer door check No. 10 





is easy to install and adjust. 

The cylinder is made from high 
grade brass tubing, threaded into the 
base. The piston used is the com- 
pany’s own improved positive com- 
pression type, having eliminated the 
several parts used heretofore. In this 
new construction, the opening of the 
door causes the piston head to relax, 
allowing sufficient air to enter the cyl- 
inder, whereupon closing the door, 
fast or slow, automatically expands 
the piston head, making the check 
absolutely certain and reliable. The 
check may be used for either right 
or left-hand doors without changing. 
It is finished in gold bronze with a 
highly polished lacquered cylinder; 
other finishes will be made to order. 
Each door check is packed in a neat 
carton with complete instructions for 
installing, is fully guaranteed to give 
complete satisfaction and lists for 75c. 
each. Further particulars and prices 
may be obtained by writing to the 
manufacturer. 


New Sidewalk Cleaner 


The Conron-McNeal Co. of Kokomo, 
Ind., is putting on the market a new 
sidewalk scraper made for chopping 

















Conron-McNeal sidewalk scrape 


ice and packed snow from sidewalks. 
This new scraper is a high-grade ar- 
ticle which sells at a popular price, 


having a heavy steel blade 3/16 of 
an inch thick and 8% in. wide on the 
cutting edge, ferrule and blade painted 
black and a heavy four-foot handle. 

The scrapers are shipped in bun- 
dles of one dozen, not burlapped, and 
weigh approximately 36 lb. per dozen. 
Further particulars and prices will 
be submitted to dealers upon re- 
quest. 


New Community Plate Set 


A new method of packing and dis- 
playing silverware has made its ap- 
pearance in the form of a nine-piece 
holiday set of Community Plate, each 
piece packed in a grey velvet gift box, 
without additional cost. 


This latest Community creation 


may be had in any of the five Com- 
munity patterns: Adam, Patrician, 
Sheraton, Georgian and Louis XVI. 
Full information regarding this new 
set may be obtained from the Oneida 
Community, Ltd., Oneida, N. Y. 


Fanner Catalog 


The Fanner Mfg. Co., Brookside 
Park, Cleveland, Ohio, has recently 
issued a new catalog which super- 
sedes all previous editions and illus- 
trates a most complete line of high- 
grade stove trimmings of original de- 
signs. ; 

The Fanner line is being extended 
constantly to keep pace with the re- 
quirements of the trade. Fanner 
manufacturing facilities have also 
been greatly expanded to meet ever- 

















New Community Plate nine piece holiday 
box, without 


serves a double purpose. It affords 
the dealer a handsome counter and 
window display of silverware, and at 
the same time provides the purchaser 
with an unusually attractive and har- 
monious setting for the gift. 

In the window or in the showcase, 
together with the attractive placard 
furnished free, these pieces make an 
especially effective selling display. 
Each piece in the holiday set makes a 
practical gift for every occasion. 
Prices to the consumer range from $1 
to $6.50, and each piece will appeal 
to the good taste of housewives de- 
siring fine dining-room appointments. 

The new nine piece holiday set, fur- 
nished complete in carton, consists of 
cold meat fork, berry spoon, gravy 
ladle, six salad forks, cream ladle, but- 
ter knife, pickle fork, sugar spoon, 
butter knife and sugar spoon. Sets 


set, each piece packed in a grey velvet gift 
additional cost 


increasing demands. The line now 
includes in part stove-cover lifters, 
pokers, towel rods, coal shovels, shak- 
er cranks, combination grate shakers 
and lifters, lever handle turn keys, 
turn-key latches, oven-door handles, 
hinge pins, damper slide knobs, shell 
handles, drop handles, furnace-door 
handles, draft screw registers, 
stamped steel stove-pipe drafts, tea- 
pot shelves and hinges, stamped steel 
stove trimmings and_ high closet 
brackets, stove rings, waffle irons, coal 
tongs, etc. Any dealer interested can 
obtain a copy of this catalog by writ- 
ing to the manufacturer. 


‘‘Village Blacksmith ’ Catalog 


The Washington Cutlery Co. of Wa- 
tertown, Wis., manufacturer of the 
well-known “Village Blacksmith 


Reading matter continues on page 80 
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No. 1724 — Half size Peerless Showing No. 1719 


Storm Sesh Hance No. 1716—Visible . 
anger Sianeee Fastener Applied 
Packed with °{ x 
7’ screws. Shown 
here  approxi- 
mately % size. 





No. 1719—Fastener made in two lengths; 5 inch for windows 
4 ft. high and smaller; 10 inch for_windows over 4 ft. 


Stanley Storm Sash Hardware 


ON'’T hesitate about stocking this line: it is in big demand. 
Your customers are quick to realize that zero weather is an 
awful coal eater and that substantial storm sash hardware is 
absolutely essential this season. It requires only a word of 
explanation to sell and it brings you a nice profit. 


Stanley Storm Sash Hardware has many 
features of superiority which become fully 
apparent during long and hard service. 
This hardware is sturdy, it operates easily, 
it is attractive in appearance and it has 
won a splendid reputation. 


Whether it is for keeping a window tightly closed or whether 
it’s for opening a window for ventilation, this STANLEY Hard- 
ware sets the standard for its class and it receives a hearty wel- 
come everywhere. 


Today write for our complete catalog 
which will be sent free on request. 


THE STANLEY WORKS, New Britain, Conn. 


NEW YORK CHICAGO 
100 Lafayette Street 73 East Lake Street 
Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including Stanley Ball 
Bearing Butts. Also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners; Screen 


Window and Blind Trimmings; Twinrold Box Strapping, and Cold Rolled Strip Steel. 
Stanley Garage Hardware is adaptable for factory and mill use. 
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hand-wrought tools and cutlery, has 
just sent out an attractive 64-page 
catalog, No. 10, showing its extensive 
line, which includes household knives, 
butcher knives and cleavers, fine me- 
chanic tools, grass hooks, grass shears, 
sheep shears, corn knives and hooks, 
hedge knives, etc. 

A copy of this catalog, which is 
handsomely illustrated throughout, 
will be mailed to any dealer upon re- 
quest. 


Fuel Conserver 


In line with the Government’s re- 
peated requests that every patriotic 
citizen co-operate to save every pos- 
sible pound of fuel, the Scientific 
Heater Co., 1075-1135 East 152nd 
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The Fireless Furnace 


Street, Cleveland, is marketing an ap- 
pliance known as the Fireless Fur- 
nace, designed to save the heat which 
the ordinary furnace wastes up the 
chimney. 

It is claimed for this device that it 
increases the capacity of the furnace 
by 40 per cent and saves almost one- 
third of the fuel bill. These claims 
are backed up by an unusually rigid 
and comprehensive guarantee. 

The principle which the Fireless 
Furnace uses is to take the hot waste 
gases from the ordinary furnace and 
by passing them downward through 
extra radiating drums, to extract the 
hea€ which otherwise is lost up the 
chimney. This extra heat may be 
used either to boost the heat in the 
present pipes or may be led by sepa- 
rate pipes to cold corners of rooms 
hard to heat. 

The Fireless Furnace may be at- 
tached to practically any type of coal 
or coal combination furnace with 
equal success. It is especially useful 
where gas is burned in a furnace de- 
signed to use coal. 

An attractive circular giving sizes 
and prices will be sent gladly by the 
manufacturer upon request. 


Moth Destroyer 


To protect valuable furs and cloth- 
ing from the ravages of moths and 
other insects, the Moth-Go Chemical 
Co. of 517 East Tenth Street, Kansas 


City, Mo., has introduced a new sci- 
entific, sanitary bottle device called 
the Moth-Go which contains a com- 
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Moth-Go, a positive destroyer of moths, 


for use in clothes closets 


pound of cedar, making a real cedar 
chest out of any clothes closet, for 
a period lasting at least one year. 

The bottle is made with a porous 
cap which spreads the cedar odor, kill- 
ing any insects instantly. The device 
is designed to be fastened between 
springs to a wall at about 6 to 12 in. 
from the floor. The Moth-Go sells 
for $2. Additional refills of the cedar 
compound can be bought from the 
dealer for $1. 


Bissell’s ‘‘Happy Family’’ 

When the Bissell Carpet Sweeper 
Co. of Grand Rapids, Mich., began 
furnishing its customers with attrac- 
tive cardboard cutout window displays 
a few years ago, it accurately gaged 
the desires of the trade, for every live 
merchant is always on the lookout for 
features that will add interest to his 
windows. 

This latest Bissell creation has been 
appropriately named Bissell’s “Happy 
Family” display. Its ensemble of 
cheerful, winning child .figures and 
faces is a sure passport to the par- 
ents’ attention. In that respect it is 
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valuable to the window, aside from 
its prime mission of selling carpet 
sweepers. 

As a sweeper display nucleus, an 
analysis shows that it covers the 
ground of selling arguments thor- 
oughly. There are presented these 
selling points: Easy running, time- 
saving, economy, dustless sweeping, 
mechanical superiority and sanitation, 

The display is a lithographed cut- 
out on ten-ply cardboard in five-color 
work and is simple to set up. There 
are seven pieces in all, running from 
8 to 22 in. high. A real sweeper is 
used in setting it up. The different 
figures can be set close together or 
apart to accommodate a small or large 
space. 


Christmas Tree ‘‘Crosses’’ 


The A. C. Manweiler Co., Inc., of 
Fort Wayne, Ind., has brought out a 
novel and very unique Christmas- 














Manweiler electric bulb “Crosses” for the 


Christmas tree 


which will be known as 
“Crosses,” so named on account of the 
shape of same. These bulbs, which 
are being made up in assorted colors 
and in plain and frosted glass, should 
prove rapid sellers. 

The company will continue to man- 
ufacture its regular line of Christmas- 
tree bulbs in assorted colors and also 
in the colors of red, white and blue. 


tree bulb 


BALL BE anise fe® 
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LONG WEARING doom 


Bissell’s “‘Happy Family” lithographed window display 
Reading matter continues on page 82 
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R-W No. 643 
Swing Door Closer 
and Check 


Packed, One in Corruzated Fibre Box, with Screws 


Stands Ace High with Builders 
and Building Owners 


Because 


Regularly finished in gold bronze. Finished in 


Scientifically adapted to its purpose. 
eo silver bronze or ivory black without additional 


Spring cannot be overwound. charge. Prices for other finishes on application. 
Liquid occupies separate chamber from spring . 
mechanism which prevents leakage of oil. Fitted with soffit, flush or corner bracket, or fur- 


Adapted to right or left hand swing doors. nished without bracket. 





Simple and effective spring adjustment. No. 643 Door Closer and Check is a worthy unit 
i Pe f the R-W li d f i 
‘ ‘ i of the R- ine and conforms in every respect to 
ale Len machined to a perfect fit and are inter the high character established by Richards-Wilcox 
8 : products. It will sell itself in your community if 
Made in six sizes for various weights of doors. you give it a start. 


Write for folder giving complete description and prices. 
Sent without obligation. 


*wiucor Richards Wilcox Manufacturing (0 Aico 





SAN FRANCISCO Aurora, ILuinors, USA. PHILADELPHIA aw 
4URORK pride’ Richards-‘Wilcox Canadian Co,Ltd.London ,Ont. sti0us *“URORE 














“A hanger for any door that slides” mann 
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Defective Chimneys as a Cause of Fires 


By RICHARD J. KELLY 


more or less trouble with stoves they have 

sold. The buyers invariably blame the stove, 
when the fault lies in the construction of the chim- 
ney. Being connected with a hardware store and 
tin shop for many years, I have had a great deal 
of experience of this kind. Also as a member of a 
volunteer fire department I have made it a point 
to study the cause of so many chimney fires. 

I find the cause most often to be that the chim- 
neys are not large enough or high enough. A 
chimney made of five brick courses is about 4 in. x 
8 in. inside. This, in most instances, is not large 
enough for one stove, but I have seen cases where 
such a chimney was used by two and sometimes 
three stoves. 

A chimney should be at least 4 ft. higher than 
the highest point of the building or near-by roof 
or trees. 

The area of a 6-in. pipe is 28 in., and if there 
are two stoves on a chimney it should have area 
enough for both; or, still better, when possible, a 
separate flue for each stove. 

When for some reason the draft is not right it 
causes creosote to form in the chimney if wood 
or soft coal is being used; often this causes a 
chimney fire, and sometimes much damage. 

I remember an instance of a chimney fire that 
I was called to. The house, a new one, had a chim- 
ney constructed of cement blocks, the air space 
being used for a flue, which in this case was 2 in. x 


N° doubt many hardware merchants have had 


4 in. When the chimney took fire it cracked from 
top to bottom. 

Many people seem to think that the chimney must 
come through the roof at the ridge, and in order 
to do this they are obliged to put an offset in the 
chimney in the attic. This is a mistake, as soot and 
ashes have a chance to rest in the offset, and soon 
creosote starts to form, and the chimney often takes 
fire. 

Sometimes when a chimney is out of line with a 
partition a long thimble is used to extend it out even 
with the wall. The wall is finished with lath and 
plaster up to the thimble. This is a bad practice, 
for if the creosote in the stove pipe takes fire the 
lath in the partition will burn, too, setting fire to 
the house. 

The flashing around the chimney, through the 
ridge, is often done by extending the brick out and 
then putting in a piece of wood tightly between 
the brick and the roof. The chimney, being new, 
will settle, leaving a crack at the roof, which checks 
the draft and causes creosote to form. The flashing 
around a chimney should be done so that it will 
not prevent the chimney from settling. 

Builders often insert wooden plugs in chimneys 
to fasten baseboards. The wooden plug takes fire, 
burning out into the room and causing a fire. 

Most people regard chimney fires as trifling af- 
fairs, but I have known of cases where heavy 
losses resulted from some of the simple causes | 
have mentioned. This is especially true in small 
cities and towns. 


Deaf Mute’s Experiences in Army 


NE of the strangest army experiences that 
has come from any of our various military 
training camps is the one that has just been 

reported of Hinton Wilson, a rubber worker em- 
ployed by the Goodyear Tire & Rubber Company, 
Akron, Ohio, who for a month was detained at Camp, 
Sherman, suspected of shamming deafness to avoid 
conscription. 

Wilson is one of about 500 deaf mutes doing their 
bit in the Goodyear factory, working on war ma- 
terials that are helping to equip our armies in- 
France. This company has long encouraged mutes 
to enter its employ, for despite their physical handi- 
cap they have proven themselves as good workmen 
as their more fortunate brothers. 

“TI was registered in Atlanta,” Wilson said after 
his release, using sign language, “but requested a 
transfer where I was working. One night I found 
a squad of husky khaki-clad lads awaiting my re- 
turn from work. They became incensed at my in- 
ability to answer their questions and unceremoni- 
ously hauled me before the examining surgeon. I 
was pronounced physically sound and the next 
morning was hustled off to camp, where the boys, 
taking their cue from the officers, regarded me as 
a contemptible slacker. 

“Fortunately a deaf brother of one of the boys 
paid a visit to the camp, and after talking with me 
in sign language, assured my comrades that I was 
deaf. Their attitude toward me immediately 
changed and they treated me royally thereafter, do- 


ing everything possible to make things pleasant for 
me. 

“They waked me at reveille and usually con- 
nived to get me in the second rank at drills, so that 
my mistakes would not be so readily observed by 
the officer, and that I might have the advantage of 
imitating the movements of the men in the front 
rank. But occasionally I landed in the front rank, 
and I suppose I am fortunate that I could not hear 
the bawlings out I received from the officer when I 
marched blithely forward while the rest of the com- 
pany executed a ‘right about face.’ 

“But the most exacting service of my military 
experience came when I was drawn for sentry duty 
one pitch dark night. For three hours the entire 
German army might have passed within a few feet 
of my post without my knowledge of it. 

“An indefinite rumor ultimately spread about the 
camp that there was a deaf man in one of the com- 
panies, and a lieutenant was detailed to investigate. 
His investigations finally led him to me and I was 
given a long and rigid examination by the physi- 
cians, who, after a half hour’s argument finally 
agreed that I was not faking. I was discharged be- 
cause of physical disability, paid $24.68 for my 
military services, and sent home.” 





Two youthful burglars, aged about 14 years, broke 
into Frank W. Stewart’s hardware store, Weymouth, 
Mass., on the night of Aug. 25. The boys were dis- 
covered in the store by Mr. Stewart, but made off 
before he could catch either. They got about 75 cents 
in change and some small articles of hardware. 


Reading matter continues on page 84 
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OUR NEW 
Hay Rack and 


Wagon Bed 
Hardware 


which sells fast at interesting profit 
for you dealers—and stays sold— 


WILL BE ANNOUNCED 
In an Early Issue of “Hardware Age” 


LOOK FOR IT—IT WILL PAY YOU 


ALLITH-PROUTY CO. 


DANVILLE, ILLINOIS, U. S. A. 


Boston Chicago New York Los Angeles Philadelphia San Francisco 


Door Hangers and Tracks, Spring Hinges, Rolling Ladders, 
Fire-Door Hardware, Overhead Carriers, Hardware Specialties 


Catalogs, Blue Prints or Special Information Promptly Furnished 
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GRAND JUNCTION, CoL_.—The Biggs-Kurtz Hardware Com- 
pany has succeeded to the business of the Ross Hardware & 
Supply Company. 


HARTWELL, GA.—The Hartwell Implement Company has 
been organized to handle a line of the following: Buggy 
whips, churns, cream separators, dairy supplies, gasoline en- 
gines, harness, heavy farm implements, lubricating oils, 
pumps, wagons, buggies and washing machines. 


HAMILTON, ILL.—The McMahan Hardware & Implement 
Company has opened a store here, and will deal in bathroom 
fixtures, belting and packing, electrical household specialties, 
fishing tackle, heavy hardware, poultry supplies, mechanics’ 
tools, builders’ hardware, washing machines, etc. 


GREENE, Iowa.—Miner & Curtis have taken over the hard- 
ware business of O. C. Miner. 





MITCHELLVILLE, Towa.—The Alleman Hardware Co. is the 


new owner of the W. W. Wheeler hardware stock. 


MOUNT PLEASANT, IowA.—Coffman & Dunne, successors to 
the Frank Price Mercantile Company, request catalogs on 
the following lines: Automobile accessories, children’s 
vehicles, churns, crockery and glass, flshing tackle, hammocks 
and tents, linoleum. 


SPRINGVILLE, Iowa.—J. N. Worrall has disposed of his 
stock of automobile accessories, belting and packing, elec- 


trical household specialties, paints, oils, varnishes and glass, 
etc., to Wiley-Beck. 

3AXTER SPRINGS, KAN.—The Glasgow Hardware Company 
has commenced business here, carrying a stock of the fol- 
lowing: Bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cutlery, dog collars, elec- 
trical household specialties, fishing tackle, gasoline engines, 
hammocks and tents. heating stoves, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, ranges and cook 
stoves, refrigerators, shelf hardware, silverware and wash- 
ing machines. 
Sprincs, KaAn.—The Brunson & Mosby hardware 
been purchased by the Bonner Springs Lumber & 
Company. 


EASTON, KAN.—W. M. Feburly has _ recently 
hardware business of W. T. Hines & Son. 


OLIVET, KAN,—D. W. Carlson has taken over the stock of 
baseball goods, fishing tackle, cutlery. paints, oils, varnishes 
and glass, heavy farm implements, shelf hardware, etc., of 
W. H. Phinney. 

CYTHIANA, Ky.—The 
succeeded Rolla Van 
wholesale and retail. 


BONNER 
stock has 
Hardware 
bought the 


Hook Hardware Company has 


Van 
& Son. Its business is both 


Hook 


GLENDALE, Ky.—W. ‘I’. Richards has purchased the interest 
of Eli S. Lewis in the Lewis Walker Company, and the name 
has been changed to the Walker-Richards Company. 

BINGHAM, MAINE.—E. E. Folsom is successor to the J. J. 
Lander Company. 

McCausland now owns the whole- 


The firm name 
in 





GARDINER, MAINE.—F. E. 
sale and retail stock of the Vannah Company. 
will remain unchanged. The business was established 
1856. 

HALLOWELL, MAINE.—H. G. Turner has bought the Harrison 
P. Getchell stock. 

PocoMOKE City, Mp.—Matthews & Sankford are successors 
to Bevans & Scott. 

STroucHuToON, Mass.—The Norfolk Lumber Company requests 
catalogs on builders’ hardware. 


Micu.—The hardware business of Charles M. 


LANSING, 
is now owned by the Norton 


Norton established in 1864, 
Hardware Company, which requests catalogs on hardware 
specialties. 


MIDDLEVILLE, Micu.—The Merrifield-Follmer Company has 
taken over the stock and business of Z. J. Townsend. 


MUSKEGON, Micu.—R. W. Christie, 2-4 East Western Ave- 
nue, requests catalogs on crockery and glassware, electrical 
household specialties. heating stoves, kitchen housefurnish- 
ings, ranges and cook stoves, and toys and games. 

NortH BRANCH, Micn.—H. W. Buckle, successor to J. B. 
Hagaman, requests catalogs on a general line of hardware. 

SEREWAING, Micu.—The Myers & Reidel Company, which 
has recently commenced business, requests catalogs on cut- 
lery. 

OutviaA, MiInn.—The Olivia Hardware Company has sold 
its stock to the Central Hardware Company, which requests 
catalogs on some of the following lines: Automobile acces- 
baseball goods. bathroom fixtures, belting and packing, 


sories 
bicycles, buggy whips, builders’ hardware, churns, cream 
separators, cutlery, dairy supplies, dog collars, electrical 


household specialties, fishing tackle, furnaces, galvanized and 
tin sheets, gasoline engines, hammocks and tents, heating 
stoves. heavy hardware, home barbers’ supplies, kitchen 
housefurnishings, lubricating oils, mechanics’ tools. paints, 
oils, varnishes and glass, plumbing department. poultry sup- 
plies. prepared roofing, pumps, ranges and cook stoves. sew- 
ing machines,. shelf hardware, silverware, sporting goods, tin 
shop and washing machines. 

Wrkorr, MInn.—George Vehrenkamp & Son have disposed 
of their stock to I. W. Peshak. 

CENTFRTOWN. Mo.—The stock of A. Walker & Son has been 
sold. W. G. Walker is the purchaser. 


CoLtIns, Mo.—F. D. Griggs, new owner of the stock of 


Smith & Bard, requests catalogs on hardware, furniture and 
implements 
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LATHROP, Mo.—Alace D. Adams has bought the hardware 
business of A. J. Edmonds. Catalogs requested on bathroom 
fixtures, belting and packing, buggy whips, builders’ hard- 
ware, children’s vehicles, churns, cream separators, cutlery, 
dairy supplies, dog collars, fishing tackle, furnaces, galvanized 
and tin sheets, gasoline engines, hammocks and tents, heat- 
ing stoves, heavy farm implements, heavy hardware, home 
«barbers’ supplies, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges ana cook stoves, re- 
frigerators, sewing machines, shelf hardware, _ silverware, 
sporting goods, tin shop; toys, games, wagons, buggies and 
washing machines. 

Sr. JosepH, Mo.—The S. R. CaSper wholesale and retail 
stock has been sold to the Stewart Hardware Company, 
which requests catalogs on the following: Automobile acces- 
sories, bathroom fixtures, children’s vehicles, churns, cutlery, 
dog collars, dynamite, electrical household specialties, ham- 
mocks, kitchen cabinets, kitchen housefurnishings, mechanics’ 
tools, poultry supplies, refrigerators, shelf hardware, silver- 
ware, sporting goods, toys, games and washing machines. 


SIKESTON, Mo.—The Taylor Implement & Auto Company 
requests catalogs on automobiles and tractors. 


BILLINGS, Mont.—The Ryniker-Winter Hardware Company 
wholesale and retail stock was recently darfaged by fire. 
The concern requests catalogs on automobile accessories, 
bicycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cutlery, fishing tackle, furnaces, 
galvanized and tin sheets, heating stoves, heavy hardware, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, shelf hardware, sporting goods, tin shop and 
washing machines. 


BUSHNELL, NeB.—A. R. Thomas has bought the stock of 
Thomas & Sunday. 


STANTON, Nes.—The Stanton Hardware Company, which 
has purchased the stock of G. H. Glaser & Son, requests 


Automobile accessories, baseball 
goods, bathroom fixtures, bicycles, buggy whips, builders’ 
hardware, churns, cream separators, cutlery, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, hammocks and tents, heat- 
ing stoves, heavy hardware, lubricating oils, mechanics’ tools, 
paints, oils. varnishes and glass, plumbing department, pre- 
pared roofing, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, tin 
shop and washing machines. 


COXSACKIE, N. Y.—A hardware store has been opened here 
by E. B. Shepard. He will handle the following, on which 
catalogs are requested: Automobile accessories, bicycles, 
builders’ hardware, building paper, children’s vehicles, churns, 
cream separators, crockery and glass, cutlery, furniture de- 
partment, hammocks and tents, heating stoves, heavy hard- 
ware, iron beds, kitchen cabinets, kitchen housefurnishings, 
linoleum, mechanics’ tools, oil cloth, paints, oils varnishes and 
glass, poultry supplies, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware and washing machines. 


AYDEN, N. C.—Turnage Bros., who have recently engaged 
in business here, request catalogs on tractors. 


OakKBorO, N. C.—The Nance & Son Hardware Company has 
taken over the wholesale and retail stock of Oakboro Hard- 
ware Company. A line of automobile accessories, bicycles, 
buggy whips, belting and packing, ranges and cook stoves, 
wagons and buggies, hammocks and tents, etc., has been 
added to its regular stock. Catalogs. requested on a line of 
general hardware and mill suppjies. 

HAMILTON, N. D.—The George L. Paxman implement stock 
has been destroyed by fire. The concern will resume business 
as soon as its new building is completed. Catalogs requested. 


GEARY, OKLA.—The Marriott Griffin Hardware Company 
has purchased the interest of Mr. Marriott. The name of 
the concern will remain unchanged. 


Hermosa, S. D.—Arthur Shoemaker has bought the hard- 
ware business of W. E. Tonken. The new owner requests 
catalogs on automobile accessories, buggy whips, builders’ 
hardware, building paper, churns, cream separators, cutlery, 


catalogs on the following: 


dairy supplies, fishing tackle, galvanized and tin sheets, 
harness, heating stoves, heavy farm implements, home bar- 
bers’ supplies, iron beds, lubricating oils, mechanics tools, 


paints, oils, varnishes and glass, prepared roofing, shelf hard- 
ware, sporting goods and tin shop. 


DENTON, TEX.—T. W. Leverett has sold his stock of hard- 
ware to Harris & Bentley, who request catalogs on shelf 
hardware and implements. 


Buys O’ Neil Tire & Rubber Company 


The tire accessory business of the O’Neil Tire & Rub- 
ber Company has been purchased by the Amazon Rub- 
ber Company, Akron, Ohio. L. J. Schott, general man- 
ager of the Amazon Rubber Company, says that W. J. 
O’Neil of the O’Neil Tire & Rubber Company was the 
pioneer manufacturer in his field. The purchase in- 
cludes the exclusive right to the name O’Neil as an 
accessory trade name, all unfilled orders on hand and 
the company’s good will. Under the name of “O'Neil 
Pioneer Accessories” the Amazon Rubber Company 
places before the trade reliners, wing blowout patches, 
lace-on-boots, cementless patches, etc. 


Reading matter continues on page 86 
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